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WILL CONTEST | 
KENTUCKY RATES 


Suits in Federal and State Courts to 
Be instituted By Eighty-Seven 
Companies. 


SCHEDULE TAKES EFFECT DEC. 15. 


Modifications Made in Ratings and Date 
Postponed—Kentucky Committee 
in Conference. 


The fire insurance companies have de- 
cided to fight the Kentucky State Insur- 
ance Board in its enforcement of the 
new rates making big reductions on 
dwellings and farm property. After a 
conference in Chicago between the Ken-| 
tucky committee and Judge Thomas| 
Bates, counsel for the companies, it be-| 
came known that this line of procedure | 
would be followed. Suits will be in-| 
stituted in both Federal and state courts | 
and they will be in behalf of the Spring- 
field Fire and eighty-six other compan-| 
ies that were parties to the original pro- 
test to the State Insurance Board. 

The formal notite sent out to the com-| 
panies by the Board made the new rates | 
effective on December 1, but a telegram | 
sent out later by Chairman Ruby Laf- 
foon grants an extension until Decem- 
ber 15. 

The suit will attack the new rates as 
unreasonable, the State rating law pro- 
viding any rates made under it must be 
reasonable. 

Plan of Litigation. 

The suit in the Federal Court will be 
in the name of the Citizen: of Missouri 
and other companies, and will ask an 
injunction to restrain the State from en- 
forcing the law, on constitutional 
grounds as well as those alleged in the 
State court. 

Before any reduction in rates was or- 
dered the State rating law was attacked 
in the Federal Court, but the judges de- 
nied the injunction asked for on the 
ground that there was no assurance 
that the rating board would make an 
unreasonable and excessive reduction. 
The court said, however, that in case 
any such action was taken it would be 
ready to hear the companies and grant 
any relief needed. 

The Kentucky Actuarial Bureau is 
preparing to begin at once the enormous 
task of rerating specifically all the dwel- 
lings in the State under the new basis 
schedule laid down by the State Rating 
Board. Meantime the committee recom- 
mended to the companies that they ac- 
cept the new rates after December 15 
as fast as they are completed and pub- 
lished. The present dwelling rates are 
to apply, the reduction to be rebated 
back as soon as the new rate has been 
determined by the application of the 
schedule. 

It is said that this is the first case in 
which a specific reduction made under 
a State rating law has been attacked in 
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Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 


Assets, January Ist, 1912 $32,146,564 
Liabilities (including capital) 18 331,124 
Reserve as a Conflagration surplus 1,800,000 
Net Surplus over all liabilities and reserves..............0ee0-seeeee 13,815,440 


SURPLUS AS REGARDS POLICYHOL DERS, $18,615,440. 
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use and occupancy, earned profits and 
commissions by 
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Inland Transportation Risks 





North British ene Unie Sn 


and Mercantile 


Established 1809 Insurance Co. 





Since 1866, when the North British & Mercantile entered the United 
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COMMISSIONERS IN 
MID-YEAR MEETING 


Future of Mobile Bill Discussed with 
Fraternal Officers Who Appear in 
Opposition. 


MAY BAR DIVIDEND ESTIMATES. 
Measure Proposed for Adoption in All 
States Prohibiting Illustrations in 
Soliciting. 

The Insurance Commissioners Con- 
vention held its adjourned meeting at 
|the Hotel Astor, New York, this week 
|}when many deferred questions were 
|taken up, chiefly those dealing with 
|laws and legislation. The Mobile bill, 
regulating the operation of fraternals, 
was discussed at length with repre- 
|} sentatives of the fraternal orders and, 
| although the bill has already been made 
a law in a number of States, the ques- 
| tion of its future remains yet to be de- 
;}cided in view of the more possible 
actions, as in Illinois, where the Mobile 
bill was enacted, but was later held 
up by the courts. 
| The present outiook is that there will 
be some material modifications in the 
Mobile bill to overcome the strenuous 
objections of the fraternalists and to 
make it more nearly possible to have it 
accepted generally by the States as a 
standard. In its present form it has 
met with some obstructions in the 
courts. 

The commissioners on the 
hand are disposed to be firm 
demands that the fraternais 
themselves on an adequate 
although the members have refused to 
accept the action of their officers, who 
see the wisdom of the commissioners 
| Stand, whenever the matter has come 
}up to the locals for confirmation 





| The committee on laws and legisla- 
| tion considered the competitive condi- 
|}tions in the industrial health and acci- 
dent business in connection with the 
proposed law for introduction in all the 
States in regard to rebating and twist- 
ing agents and policyholders, which 
will apply to all forms of insurance. 
William G. Curtis, chairman of the 
publicity committee of the Detroit Con- 
ference, addressed the officials in suy 
port of the measure. The matter was 
referred finally to a sub-committee con- 
sisting of the commissioners of Michi- 
gan, Pennsylvania and Colorado for a 
report to-day. 

Charles W. Howell of Kansas 
representing the association of 
insurers, spoke on the propose 1 un 
law designed to regulate insurance 
this class. 

The commissioners re affirmed 
| endorsement of the “blue sky” 
| designed to give the States 
| Tegulate promotions of 
; any class 
Lincoln R. Welsh, president « 
Fitchburg Mutual Fire Insurance 
representing the National Associat 
of Mutual Fire Insurance Con pat e 
spoke on the proposed uniform } ; 
a companies of this class 
| Sto ommittee was appointed to 
a bill for consideration at the commis- 


| sioners’ meeting in April 


To Prohibit Estimates. 
The executive committee, recom- 
mendéd legislation prohibiting the use 
(Continued on page 8.) 











NEW TERM INSURANCE RATES. 





Policies Convertible But Not Renewable 
—$25,000 the Maximum Amount 
Issued. 





Effective as of December 2, the Re- 
liance Life of Pittsburgh has issued a 
new schedule of rates for Term insur- 
ance. The policies are convertible at 
stated times during the term period for 
which they are written, but no provision 
is made for renewal. 

None but first-class lives will be ac- 
cepted on this plan and the maximum 
amount issued on a single life is $25,000. 

Where the amount-applied for is less 
than $2,000 the applicant must pay.the 
medical fee and the premium must be 
payable annually. 

















A schedule of rates per $1,000 non- 
participating, is given herewith: 
5-Year 10-Year 15-Year 20-Year 
Conv' til Cony'tib Conv'tible (Conv'tible 
within within within within 
Ag 4 Years 8 Years 12 Years 16 Years) 
20 $9.55 $9.70 $9.89 $10.11 
91 961 9.78 9.98 10.21 
29 9.68 9.85 10.06 10.3 
2 9.74 9.94 10.16 10.46 
24 9.81 10.0 10.28 10.60 
25 9.90 10.15 10.40 10.75 
26 9.99 10.2 10.53 10.91 
27 10.08 10.54 10.66 11.09 
28 10.18 10.46 10.83 11.29 
29 10.29 10.59 10,99 11.51 
0 19.40 10.74 11.18 11.75 
31 10.53 10.90 11.38 12.03 
é 10.66 11.08 11.60 12.34 
10.81 11.26 11.85 12.68 
4 9S 11.48 12.13 13.06 
5 11.70 12.44 13.50 
} 11.$ 12.8¢ 13.98 
7 1. 13.19 14.51 
8 11.8 13.64 15.13 
39 12.09 12 14.14 15.79 
} 12.39 13.34 14.70 16.54 
41 12.71 13.79 15.39 17.4 
$2 13.09 14.51 16.17 18.43 
4 13.54 14.99 17.0 19.51 
44 1 38 15.5¢ 18.04 20.79 
45 14.5 1f 19.09 22.15 
46 15.15 17 20).29 23.67 
47 5.85 18.42 é I 
4 16.66 19.65 20.14 27.17 
49 17.58 24.80 9 20 
50 18.60 26.64 1.42 
51 19.74 ) 28.78 
52 91.01 26.22 1.15 
53 22.4 28 77 
54 {0 6.65 
454 95.75 r8 
rd ) 6.2 
59 a) 4/ 
¢ 2 51.2 
For semi-annual rates, multiply by 
1.04 and divide by 2 For quarterly 
tes, mulriply by 1.06 and divide by 4. 
Death Rate Is Lower. 
TI De partment of Health reports 
1.187 less deaths for the third quarter 
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of the current year than in 1911. As 
the population, it is estimated, increased 
from 4,983,385 to 5,173,064, this signi- 
fies a decrease in the rate from 14.38 
in 1911 to 12.94 in 1912. 

Marriages hold about 
11,684 for 1911, 
year. 
and 34,406 this year. 
issued in the third quarterly -bulletin 
Saturday refer to the months of July, 
August and September. 

The thirty-eight causes of death 
given show little variance from one 
year to the other. Tuberculosis heads 
the list this year with 1,872 





OLD DOMINION LIFE. 





Charles E, Sprague and W. T. Graves 
Forming Company with Head- 
quarters at Norfolk. 





Charles E. 
manager of 


Sprague, formerly agency 
the Toldeo Life Insurance 
Co., is organizing the Old Dominion 
Life at Norfolk, Va., with a proposed 
capital of $100,000 and a paid-in sur- 
plus of $50,000. Associated with Mr. 
Sprague is William T. Graves formerly 
of Detroit. 

It is proposed that “the stock of the 
company will be distributed in small 
blocks of from one to fifty shares, over 


the states of Virginia, West Virginia 
and North Carolina. This plan will 
give to the company a large number of 


stockholders—from 1,000 to 1,500—anda 
the value of such a body of representa- 
tive men, interested in the company, 
has been amply demonstrated. Under 
the plan it will pursue, this company 
will also materially reduce the initial 
cost of securing business fof the first 
few years. It will also place the control 
of the company in the hands of a larger 
number of people, who may select their 
own management.” 

As to the plans of operation, it has 
been decided to write whole life, limited 
payment life and endowment forms of 
life insurance, also accident and health 
insurance. 

Officers of the temporary organiza- 
tion have been chosen as follows: 


James L. Belote, president; Chas. E. 
Sprague, first vice-president; Paul T. 
Collins, second vice-president; Wm. T. 
Graves, third vice-president; F. A. Wil- 
kinson, secretary; Rossel Edward 
Mitchell, treasurer; Joseph D. Hank, 


general counsel; Dr, Southgate Leigh, 


medical director. 





American Insurance Union. 
congress of the Ameri- 
Union met in Columbus, 
O., this week and authorized several 
changes in the policies of the organiza- 
tion. Nine States were represented and 
it was announced Illinois would be a 
new State to be represented in the next 
congress. 
Report 


has 28,000 


The national 
can Insurance 


s shewed that the organization 
members and approximately 


$20,000,000 insurance in force. 


the same—| 
against 11,627 for this | 
There were 33,894 births in 1911 | 
The statistics | 
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J. S. RICE 
President 


(ireat Southern Life iealeanee faeeen 


HOUSTON, TEXAS 





J. T. SCOTT 
Treasurer 


BEGAN BUSINESS NOVEMBER 1, 1909 


Results accomplished in 
Thirty-one months end- 
ing May 31, 1912: 


Outstanding insurance 
business............. $13,000,000.00 


Surplus to Policyholders, 994,867.42 


Applications received 
during first five months 
of 1912,..... '. 2. 40+++-$4,000,000.00 


R AGENCY CONTRACTS ADDRESS 


0. 3. “CARLTON, Vice-Pres., Houston, Tex. 











The State Life Insurance Company 


INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 


Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 


«Do Things’’ 


Address CHARLES F. COFFIN, 2nd Vice President 


1231 State Life Building 











1907 
1908 
1909 
1910 
1911 





New Business Paid-For 





Each year larger 
previous history of the Company. 


$102,233,634 
109,685,428 
114,157, 288 
119,229,233 
121,234,473 


than any in the 


Commenced Business 1858. 


The Northwestern | | Te.0oSt ctisg insurence, depends on 
Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. 8. HATHAWAY, Secretary 


IMPORTANT FACTS relating to The 
Northwestern’s business are shown by the 
following percentages: 


Expenses Mortality Interest 
1907 11.81 58 4.76 
1908 10.74 59 4.84 
1909 10.63 54 4.85 
1910 10,90 58 4.86 
1911 10.80 57 4,98 


It is capable of easy demonstration that 
The Northwestern is the best company to in- 
surein. Hence it is the easiest to sell. 

See the Northwestern’s new policy contract 
with its Dividend Options, Paid-up and En- 
dowment Options, Options of Settlement and 
the Premium Loan Features. 


Issues Partnership and Corporation Insur- 
ance. For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 























Attractive 





Non-participating 


with 


the 


Men of character and ability can get direct contracts 


Disability Pension Provisions 


Company has over $1,000,000 of Surplus 


Territory—Liberal 


S. W. GOSS, Vice-President 


Contracts— Write 


Today 


and life renewals 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


W. O. JOHNSON, President 


Low Rates High Guarantees 


for Terms 


THE “ROOKERY,” CHICAGO 
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LIFE PRESIDENTS MERT TO-DAY 


MANY NOTABLE SPEAKERS HERE. 








Gathering at Hotel Astor Promises to 
be Most Brilliant Yet Held by 
Association. 





Many prominent life underwriters, 
insurance officials and others are in 
town for the opening of the sixth an- 
nual meeting of the Association of Life 
Insurance Presidents which takes place 
at the Hotel Astor this morning. By 
all indications this will be by far the 
most interesting and most profitable 
gathering the association has yet held. 
The program includes the names of men 
conspicuous, not only in life underwrit- 
ing, but in other avenues of activity, 
professional, business and government, 
that touch some phase of life insur- 
ance. 

The attendance of company officers 
and trustees will represent 75 per cent. 
of the eighteen billions of old line 
life insurance in force in the country. 
Special interest attaches to the sub- 
ject of fitting the policy to the policy- 
holder which promises to produce some 
profitable discussion at the meeting. 

The insurance commissioners who 
have been meeting here are staying 
over for the Life Presidents meeting 
and two of their number are on the 
program to speak. Hon. Myron T. Her- 
rick, ambassador to France, who has 
made a special study of the system of 
financing farm credit abroad, will dis- 
cuss the subject, which has great in- 
terest for the life insurance companies. 

The Life Presidents Association has 
already established a reputation for its 
annual gatherings, and under the able 
direction of Robert Lynn Cox, general 
counsel and manager, the present meet- 
ing has drawn executives from all over 
the country, President George I. Coch- 
ran of the Pacific Mutual Life, coming 
all the way from Los Angeles, to be 
present. 

The meeting opens after The Eastern 
Underwriter goes to press for this 
issue, but next week’s paper will con- 
tain those addresses that are likely to 
be interesting and helpful to our read- 
ers. The meeting will be called to 
order by President Cochran of the 
Pacific Mutual Life. The first address 
scheduled is that by President George 
E. Ide of the Home Life, on “The 
Sacredness of Trusteeship in the 
Investment of Life Insurance Funds.’ 
Among other life insurance men to 
be heard the first day are President 
Jesse R. Clark of the Union Central 
Life, President F. W. Jenkins of the 
Security Mutual Life, and President J. 
G. Walker of the Life Insurance Co. of 
Virginia. Superintendent Emmet of 
New York, will also speak to-day. In 
addition there is Senator Luke Lea of 


Tennessee, W. D. Hinés of the Atchi- 
son, Topeka & Santa Fe R. R., Dr. 
Allan J. McLaughlin and Dr. W. S. 
Rankin. 





LIFE INS. CO. OF VIRGINIA. 





Changes Announced in Official Staff 
Due to Death of T. William 
Pemberton. 





Owing to the recent death of T. 
William Pemberton, first vice-president 
of the Life Insurance Company of Vir- 
ginia, several changes have been made 
in the official staff of the company, 
and a new member—Robert Coleman 
Walker—added to the directorate to 
succeed Mr. Pemberton on the board. 

The official staff, effective as of 
December 1, is as follows: John G. 
Walker, president; Edward D. Harris, 
first vice-president; William L. T. 
Rogerson, second vice-president; Alger- 
non §. Hurt, secretary; Bradford H. 
Walker, assistant secretary; H. Cabell 
Tabb, M.D., medical director; George 
C. Hall, M.D., assistant medical di- 
rector; John Sidney Davenport, Jr., 
actuary; Reginald Gilham, treasurer; 
P. St. George Cooke, auditor; Robert 
B. Pegram, supervisor; Frank Orgain, 
supervisor; Frank E. Hall, superin- 
tendent ordinary agencies; William W. 
Archer, editor The Virginia; Coke & 
Pickrell, general counsel. 





AMERICAN LIFE CONVENTION. 





Will Meet in St. Paul August 20-22— 
Executive Committee at 
Chicago. 





At a meeting of the executive com- 
mittee of the American Life Conven- 
tion held in Chicago on Tuesday, it 
was decided to hold the next annual 
meeting .of the Convention at St. Paul, 
Minn., on August 20-22. 

The medical and legal sections will 
meet in the same place August 19. 

Nearly all the members of the exec- 
utive committee will attend the annual 
meeting of the association of Life In- 
surance Presidents. 





SAVINGS BANK INSURANCE. 





Massachusetts Institutions Show iIn- 
crease of 33 Per Cent. Over 
Last Year. 

Returns made to the insurance de- 
partment by.the State Auditor show 
the four savings banks in Massachu- 
setts that sell life insurance had a total 
premium income of $101,632.27, an in- 
crease of 33 per cent. over 1911. 

On October 31 last, there were in 
force 6,665 policies distributed among 
the four banks. Over $100,000 was 
collected through fifteen other banks 
and trust companies having public 
agencies and about 175 factories and 
shops having agencies for their em- 
ployes. 
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PRES. SILLS VISITS LOCALS. 





Enthusiastic Gatherings in Eastern 
Cities Greet National Associa- 
tion President. 





During the past and present week, 
President Neil D. Sills of the National 
Association of Life Underwriters visit- 
ed many of the eastern local life under- 
writers associations where enthusiastic 
gatherings were held to greet the na- 
tional president and talk over local con- 
ditions and the program of activity of 
the national association. 

While in the East President Sills will 
be present at the annual meeting of the 
Association of Life Insurance Presidents 
which opens at the Hotel Astor, New 
York, to-day. On the dates given, Pre 
sident Sills visited the following local 
associations: 

November 26, Harrisburg Life Unler- 
writers Association, Harrisburg, Pa. 

November 27, Life Underwriters As- 
sociation of Buffalo, N. Y. 

November 29, Life Underwriters 
sociation of Rochester, N. Y. 

November 30, Life Underwriters As- 
socian of Syracuse, N. Y. 

December 2, Life Underwriters Asso- 
ciation of Utica, N. Y. 

December 3, Hudson Valley Life Un- 
derwriters Association, at Newburgh, 
N.Y 


As- 


‘December 4, Life Underwriters Asso- 
ciation of New Jersey, at Newark, N. J. 





CLOSE BUSINESS DECEMBER 15. 





Phoenix Mutual Well Ahead of Allot- 
ment Set For Current Year— 
The Figures. 





The total issued business of the 
Phoenix Mutual Life for the first eleven 
months of 1912 aggregated $23,868,193 as 
compared with $21,575,278 for the en- 
tire year 1911. This assures the com- 
pany of the largest production for 1912 
of any year in its history fulfilling the 
prediction made by President Holcombe 
at the beginning of the closing quarter. 
The results are so satisfactory that the 
company has decided to close its books 
for 1912 so far as new business is con- 
cerned on December 15. 

Vice-President Moore makes 
nouncement to this effect in a 
given in part herewith: 

“We have decided to practically close 
the books for 1912, for the issuance of 
new business, on December 15, 1912, 
which will leave two weeks for the 
agents to devote in collecting outstand- 
ing premiums and in general rounding 
up the year, cleaning up their accounts 
as never before and showing the small- 
est amount outstanding that we have 
ever had. 

“We will be obliged to issue policies 
and date them in 1912 on applications 
where binding receipts have been given, 
which cases will, uf course, be reported 
paid this year, and upon such cases the 
policies will go into the 1912 record, 


an- 
letter 


and we will also take care, by issue, of 
any cases that the agent especially de 
sires and give good reason to have is- 
sued this year and which cannot be 
postponed until after the lst prox.; but 
it is our desire to close as fully as pos- 
sible the issue of new business for the 
year on the close of business December 
15, 1912, amd all general applications 
that are received between that date and 
December 31st will be dated January 2, 
1913 and go into the record for that 
year.” 


APPOINT VIRGINIA MANAGERS. 





Garland & Martin of Farmville to 
Handle State for Pacific Mutual 
Life. 





The Pacific Mutual Life, of Los 
Angeles, announces the appointment of 
Jos. E. Garland and E. S. Martin of 
Farmville, as State managers for 
Virginia. Garland & Martin have been 
the general agents for the American 
National Life of Lynchburg, recently 
merged with the Atlantic Life of Rich- 
mond, for the past six years, during 
which time their agency has each year 
paid for over a half-million of life 
business. In addition, their agency had 
the lowest lapse ratio with that Com- 
pany. 

Garland & Martin will make their 
headquarters at Farmville, Va., where 
they have both resided all their lives. 
Both men are directors in the First 
National Bank, of which Mr. Martin is 
also a vice-president. This appoint- 
ment adds another strong and successful 
agency to the ranks of the Pacific Mu 
tual. They began writing on the 2nd 
inst. 


BIG TRIBUTE TO PRES. PORTER. 





Western States Life, of San Francisco, 
Breaks All Records With Busi- 
ness of $2,200,000. 





The Western States Life, of San Fran- 
cisco, has just closed a contest lasting 
74 days in honor of President Warren 
R. Porter, in which the agency force un- 
der Manager of Agencies W. J. Saun- 
ders, produced an amount of business 
that has never before been equalled by 
the company in the same period of time 
The total paid for business in the 74 
days was $2,200,000 on 825 applications. 
Even more striking is the record cover- 
ing the last 18 days of the contest when 


246 applications brought $771,500 In 
business. 
The contest was launched as a tribute 


to President Porter at the convention of 
the company’s agents at the Del Monte, 
Monterey, Cal., and the high goal of two 
millions of business was set. Although 
there was no lack of enthusiasm it 
seems, and was a big undertaking, yet 
every man of the agency force stood 
loyally behind Manager of Agencies 
Saunders and they made good with an 
excess of $200,000 over the required two 
millions. 





AMERICAN CENTRAL LIFE INSURANCE CO. 


INDIANAPOLIS 


Indiana’s Oldest and Largest Non-Participating Company. 


Insurance In Force Over Thirty Millions 


Established 1899 








Over Ten [lillions Written During 1911 


For an Agency Connection with this PROGRESSIVE COMPANY, Address Herbert M. Woollen, President 
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GREAT WESTERN OPPONENTS 


REBUFFED BY HIGHER. COURTS. 








State Supreme Body Annuls Receiver- 
ship—Federal Tribunal Refuses 
Restraining Order. 





The International Life of St. Louis 
has forwarded to The Eastern Under- 
writer a statement of facts showing 
the opposition encountered in the 
transaction involving the merger of the 
Great Western J.ife, together with the 
refusal of the Missouri Supreme Court 
to countenance the move for a re 
ceiver for the latter institution, and 
the further “turn down” by the Fed- 
eral Court. The statement is as fol- 
lows: 

“On the Thursday, November 21 
before Hon. Frank Blake, Superintend- 
ent of Missouri, Hon. B. L. Gill, Super- 
intendent of Texas, and Hon. Ike S. 
Lewis, Superintendent of Kansas, were 
to convene on Monday, November 25th, 
to further consider the consclidation 
ot the Great Western and International, 
owners of stock of the Great Western 
representing less than one-half of one 
per cent. of the capital stock of that 
Company procured the appointment of 
a receiver for the Great Western from 
the State Court of Kansas City. The 
whole matter was immediately carried 
to the Supreme Court of Missouri, and 
on Saturday, November 23rd, the Su- 
preme Court, after a full hearing—all 
the Judges being present—unanimously 
discharged the receiver, ordered the 
Great Western property restored to its 
officers and directed the Judge to pro- 
ceed no further in the premises. The 
commission met on Monday, November 
25th, and was proceeding with the 
hearing. Practically all the testimony 
had been introduced when a notice 
issued by the United States District 
Court at Kansas City was served upon 
the Great Western Life and Mr. Blake 
to show cause why a restraining or- 
der should not be issued by the Fed- 
eral Court. The Federal Court set the 
case down for hearing for two o’clock 
Tuesday afternoon, the 26th. The 
whole facts concerning the merger, in- 
cluding all the contracts between the 
two companies and Mr. Stevenson and 
Mr. Fischer, were presented to the 
Federal Court and the matter was ex- 
haustively argued by counsei repre- 
senting both sides. Saturday Morning, 
November 30th, the Federal Court en- 
tered a decree denying a restraining 
order and refusing to appoint a ré- 
ceiver. The commission will meet 
within the next few days to conclude 
its hearing.” 





Brown Book on Life Insurance. 
The publisher of the “Brown Book” 
on life insurance announces that the 
volume for this year will soon be ready 
for delivery. Although the founder of 
the “Brown Book,” Benjamin F. Brown, 
died early in the summer, it is announc- 
ed that practically all of the work was 
done by Mr. Brown before his death. 








The book will be published by Mr. 
Brown’s widow Jane S, Brown, to whom 
orders should be sent at 397 Ashmont 
street, Boston, Mass. The library edi- 
tion sells for $3.00; flexible covers, 
$2.50. A chart giving the essential sta- 
tistics, business, financial and economi- 
cal, of 28 life companies is also pwblish- 
ed at 25 cents. 





ACTION AGAINST SHAWNEE LIFE. 





Injunction Asked to Prevent Company 
From Transacting Further 
Business. 

A suit has been filed in the district 
court at Oklahoma City, Okla., against 
the Shawnee Life Insurance Company 
of Shawnee, asking an injunction to pre- 
vent the company from transacting fur- 
ther business until its affairs are put in 
such shape as the State insurance com- 
missioner recommends and that a re 
ceiver be appointed to take immediate 
charge of the company’s affairs. It is 
alleged in the petition that u« certificate 
entitling the company to write insur- 
ance in that State was obtained from 
the State Insurance Commissioner on a 
statement made by the company, in 
which some items were shown as assets 
which are valueless or did not really 
belong to the company. Among the as- 
sets, it is related, is a note from J. W. 
McRae, a promoter who had charge of 
the organization of the company, for 
$325,000, which was given for an option 
on $500,000 of the capital stock of the | 
company which has never been issued. 





Question Box Meeting. 
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SOLICITING INSURANCE FOR 


‘The Mutual Life Insurance Co.of NewYork 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


Are you in the business to stay? Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 
ing your whole career; 

The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 

Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 

The Company whose better selling policies earn most for you in the 
way of commissions; 

The Company which furnishes the insured the largest protection for 
his money. 








FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. DEXTER, 2d Vice-President 


34 Nassau Street - ” New York, N. Y. 














To make the meetings of the associa- 
tion of practical benefit to all attend- 
ing same; that is the object of the 
Pittsburgh Life Underwriters Associa- 
tion. The monthly gathering held! 
Monday evening of this week was 
given over large'y to answering ques- 
tions filed with the secretary. 

The following were voted into mem- 
bership: Wm. R. Ward, Chas H. Me- 
Swigan, Walter J. Sawyer, C. W. Me- 
Knight, M. L. MecGawghey, Jesse T. 
South, Jas. C. Guy, H. A. Lott, John 
C. Fisher, J. E. Moorhead, O. Kerr 
Price, Wm. M. Lorimer, C. P. Donahué, 
M. I. Bernstein Jos. Moore, G. F. 
Packard, Edw. J Blackley, Jr., John L. 
Baxter, Harrison C. Chandler, D. A. 
Snee, H. C. Murto, H. M. Wcevudworth, 
J. L. Watson, H. Caulkett, ¥rank C. 
Boyd, Frank R. Wright, S. Jarvis 
Adams, Jr., N. E. Dishart, E. E. John- 
son, F. K. White, B. Coppersmith, 
Arthur F. J. Spencer, E. R. Connell, 
Walter D. Kiemm, W. A. Harper, J. 
Bard McCandless, C. Seidenstricker, 
Chas. C. Keck, H. G. Anderson, H. L. 
Stanger, John Dalzell. John H. Deitz, | 
Wm. Goering, Arthur C. Nickel, H. E. | 
Wynn, A. R. Crawford, Richard F.| 
Faulkner, Wilson H. Hamilton, eS 


W. Allison, P. H. Hedrick, B. Byron 
Forney, S. E. Johnston, J. C. Coup, 
L. H Wilcox, H. C. Grubbs, Theo. 
Schoos, W. E. Metz, Alfred E. Faner, 
J. A. Cullison, Thos. E. Prout ae 
Joseph B. Rose. 


Some of the Advantages Enjoyed by 
Equitable Representatives 


The backing of one of the largest and strongest financial 
institutions in the world. 

A Participating Company. 

A Prompt Paying Company. Of the 5,089 domestic death claims 
paid by the Equitable during 1911, 5,035 or nearly 99% were paid 
within one day after receipt of “‘ Proofs of Death.’’ 

A Company whose policies are standard contracts, drawn to con- 
form to the insurance laws of New York and other States. 

A Company issuing every desirable form of insurance including 
Corporation Insurance, Income Insurance, Employee Insurance 
Home Purchase Insurance, Joint Life Insurance and a large variety 
of Annuities. 

A Company large and strong enough to insure applicants for large 
amounts under a single policy. 

A Company whose policyholders include the world’s Captains 
of Industry whose identification with the Equitable is in itself an 
endorsement. 

A Company which insures women at the same premium rate as 
men. 

A Company whose canvassing documents are comprehensive, 
adequate and attractive. 

A Company engaged in a broad “conservation of life,” move- 
ment—aiming to lengthen the lives of its policyholders as well as 
insuring them. 

A Company that has withstood every conceivable test—wars, 
financial panics, epidemics, and lastely, a great fire. 

The Society has openings in practically every State for energetic agents of 
character and ability. Address 


GEORGE T. WILSON, 2nd Vice-President 


The Equitable Life Assurance Society of the United States 


165 BROADWAY . - NEW YORK 




















Examine these figures closely 








Net cost of Twenty Payment Life Policy, issued in 1900 at age of 
43, for insurance of $1,000.00 in six old line companies all a 


half century old or mores 





Company Union Central 1. 26 3. 4. 5. 

Reserve 4g 33% 44, 4% 4% 3g 
Premiuns 2634 44,84 020 4642.50 42.50 39.58 
Net cost 13 yrs 456.03 498.11 493.87 491.02 478.27 469.40 
Excess over UC -- 2008 37684 34.99 22.24 13.37 








Here is convincing proof that in the Union Central the net Premium Rate is lower than in any company. The reason: 
Our investments earn the highest rate of interest of any insurance company and enable us to pay the highest dividends, 


“It pays to work for the Union Central’”’ 


For open territory address Jesse R. Clark, President, or Allan Waters, Supt. of Agents 


Che inion Central Life Insurance Company 


OF CINCINNATI 
‘‘Net Premium Rate Lowest of All’’ 
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MONTHLY INCOME POLICIES 


MAKE INSURANCE DOUBLY SURE. 








Robert J. Mix Discusses Merits By 
Use of Practical 


Experiences. 





To be successful in any line of 
salesmanship one must be able to pre- 
sent the article for sale in a manner 
such as will appeal to the prospective 
purchaser. That is why many men 
who have classed themselves as sales- 
men have failed where others have 
come along and made a pronounced suc- 
cess. For this reason life insurance 
agents should be in position to put 
forward in a concise, but none the less 
forceful way, the “argument” that will 
clinch the mind of.the prospect in favor 
of the policy presented. 

Why should a man take out a 
Monthly Income policy in preference to 
a contract paying the face value at 
death? This in effect was a subject 
of discussion among the members of 
the New York city agency of The 
Prudential, of which the genial, alert 
and resourceful Robert J. Mix is 
manager. 

Mr. Mix undertook to answer this 
question from practical experiences 
coming under his personal observation. 
He told of Agent Hepburn of his 
Agency canvassing a man recently for 
a Monthly Income policy. He found the 
prospect well versed as regards various 
companies and policies, and after listen- 
ing to the statement of Mr. Hepburn 
in favor of Monthly Income policies he 
decided to give him an application. 

He (the applicant) went on to tell 
what led him to place his name on the 
dotted line. He said that about two 
years ago, he had occasion to settle 
the estate of a deceased friend. This 
friend had left an estate valued at 
about $5,000 and life insurance to the 
amount of $15,000. The widow (who, 
of course, knew no more about the 
handling of such a sum of money than 
does your wife or mine) proceeded to 
make her “investments,” with the re- 
sult that to-day (only two years after 
her husband's death) the money is gone 
and she has found it necessary to rent 
an apartment, of which she sub-lets a 
couple of rooms, and is taking boarders 
in order to keep body and soul to- 
gether! 

Using this incident as a text Mr. Mix 
said: 

“Now, what do you think of that? 
Isn’t that a pitiful story—and it’s 
a true one, too! There are thousands 
of similar stories that could be told 
that are just as true and just as pitiful! 

“When that man died and left his 
widow $20,000 in tangible assets, he 
thought he was making fine provision 
for her. He probably died with his 
mind at peace, feeling that his widow 
could spend the rest of her days in 
comfort without being compelled to 
struggle for a livelihood, but the usual 
thing happened! When that man was 
living, he knew mighty well that his 
wife was not a business woman—he 
would not have dreamed of turning 
over $20,000 cash to her for investment 
—but he would never permit himself 
to think of that side of it—he closed 
his eyes to what he must have known, 
if he had given the subject the con- 


sideration it deserved, would probably | 


happen—he preferred to indulge the 
fond hope that his widow would prove 
the exception! Of course, he meant 
well, but I claim that he had no right 


to leave his proptrty or his life insur- | 
ance in the manner in which he did—| 
he had no right to gamble against a) 


one hundred to one probability! 
“Suppose this man, instead of leaving 
$15,000 of ordinary life insurance, had 
left -a policy which would have cost 
him searcely any more money—suppose 
he had left a policy guaranteeing his 
widow an income of $100 a month— 
would she be renting rvoms and taking 
boarders to-day? Not unless she 
happened to be infatuated with that 





particular method of annie her- 
self! There would have been no neces- 
sity for her seeking employment in 
order to earn her livelihood! 

‘If that man could rise out of his 
grave to-day—if he could know what 
has happened and were given the choice 
between $15,000 of old-fashioned insur- 
ance or a policy guaranteeing a month- 
ly income of $100—which do you sup- 
pose he would choose?” 

Advised By Husband’s Friend. 

Another illustration is given of a 
widow who sought the advice of her 
late husband’s friend. 

“As John Brown lay upon his death- 
bed, he thanked God because some 
years ago a persistent insurance agent 
had succeeded in inducing him to take 
out a policy for $10,000, for he felt that 
the proceeds of that policy, if properly 
invested, would go a long way toward 
supporting his dear wife after he (the 
bread-winner) had passed away, and so 
he died in this happy belief, and about 
a week thereafter, Mrs. Brown, the 
widow, received from the insurance com- 
pany a check for $10,000. 

“Of course, it looked to her like an 
enormous sum of money, but she knew 
nothing about investments, and she did 
the very natural thing—the usual thing! 
She called upon Mr. Robinson, her late 
husband’s close friend, and asked him 
for his advice. Robinson was a well- 
meaning man—he was an honest man— 
and he had the best disposition in the 
world to be of all possible assistance to 
the widow of his departed friend. He 
said to her, ‘Now, Mrs. Brown, of 
course, you can invest that $10,000 in 
bonds or certain gilt-edged stocks, but, 
if you do, it will bring you in only 5 
per cent. at the most. That means that 
you would have only $500 a year on 
which to live, and I’m afraid that you 
would find it mighty hard to get along. 
I’ve got a good business, and I’m mak- 
ing money. Put that $10,000 in my care 
and I'll invest it just as I’m doing with 
my own money, which brings me in 10 
per cent. That would mean $J,000 a 
year for you instead of $400 or $500, and 
you can live very comfortably on $1,000 
a year!’ 

His Business Collapses. 

“Now I want to ask you, my friends, 
what you honestly believe Mrs. Brown 
is going to do with that money. Bear 
in mind that she knows that Mr. Robin- 
son has the reputation of being an hon- 
est, upright and successful man—she 
knows that her late husband was very 


fond of him, and it’s not difficult for 
her to understand the difference be 
tween $500 a year and $1,000 a year! 


What's she going to do about it? Why, 
you know, I know and everybody knows 
that she is going to endorse that $10,000 
check and turn it over to Robinson, and 
Robinson is going to put it right into 
his business, which he believes is a win- 
ner, but Robinson is just like the rest 
of us—he sometimes makes a wrong 
guess! His heart is right and he has a 
good head, but even men of this type 
come a cropper every little while! Lots 
of them do it every day in this big land 


of ours. Something unforseen happens 
—Robinson’s business begins to go 
down, and it keeps going down until 


it eventually collapses! 
“My friends, is there anything fanci- 
ful or visionary about that little story 








| GOOD PLACES FOR 
| MEN WHO WORK 


—who onatiuin cnstiielians and deliver 
policies who are tireless premium collec- 
tors—whose capacity for service is genuinely 
large. A sixty-year old Company with new 

policies and reasonable rates. Plenty of 
Soodustive territory. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
Frep E. Ricwarps, President 


Address ALBERT £. SWE, Supt. 
396 Congress Street, Portland, Maine. 














"T HE general agent is making a profit on every case 


you W rite. 


Why not make this extra commission 


yourself by working for the 


STANDARD LIFE 


OF PITTSBURGH? .. .. 


Policyholders are given a stock interest in the company 


by the guaranteed dividends on their policies. 


agents are saving money. 


Our 


Write FRANK A. WESLEY 


(Vice-President anc 


1 Director of Agencies) 


for agent’s contract 


Home Office: 


PITTSBURGH, 


THE JENKINS ARCADE BUILDING 


PENNSYLVANIA 











HOME OFFICE, ATLANTA, GEORGIA 


HE Officers of the Company must be com- 
plimented for their administration, which is 
without reproach, and for the earnest desire 
they have ever dis playec d to « mserve the 
interests of the policy-holder 
Exes rpt fro mm the reportof Mr J »hn F. Roache 
f Ne York City official actuary for the 
he irance Jepartment of the State 


Alabama 

THIS COMPANY CLAIMS SUPPORT 
AND ENDORSEMENT OF THE PUB- 
LIC UPON ITs RECORD, 


The Southern States 
Life Insurance Co. 


OF ALABAIIA 


of 


WILMER L. MOORE, President 


FRANK ORME, Sec’y and Treas. 


ROBT. F. MOORE, Agency Sec’y. 








The Equitable Life 
of lowa 


offers, as helps to selling its policies 
(which are liberal and up to date) 
Moderate Premiums, Highest Interest 
Earnings and Low Mortality 
Experience, resulting in 
LOWEST NET COST 





See Official reports or other publications 
A history of conservative and Econom- 
ical Management for more than Forty 
Years: Deposit of full reserve to secure 
Policies, etc. 
These are effective helps with intelli- 


gent prospects 


Separate Territories to Agents 


LONG CONTRACTS~— FAIR TERMS 


CHICAGOS 
GREATEST 
COMPANY 


OLDEST 
IN 


CHICAGO 








Frank D. Jackson, Pres. Sidney A. Foster, Sec. 


DISTRICT MANAGERS WANTED 


Mis- 





Territory in Pennsylvania, Ohio, 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 


DISTRICT MANAGERS WANTED 


Carleton B. Pray 


Treasurer Medical Director 


Jas. T. Priestly, M. D. 


LARGEST 
IN 
ILLINOIS 


s 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 




















Life 


Insurance and Texas 





- states. Th 


More 





Texas has more than four million people, 
home grown population and the 


life insurance 
the state are 
inadequately insure 
field men to tell them about the Southland L ife 


JAS. A. STEPHENSON, President 


made up of 
best selections from other 
yple and they are buying 


ey are a progressive pet 
dollars a year 


about seventy million 
subjects in 


than a hundred thousand suitable 


uninsured, and several times that number 
1. We want ten or a dozen more good 
Addrese-- 


DALLAS, TEXAS 
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is it even unusual? Don’t you and I 
know full well that it isn’t always the 
scoundrel who wheedles the widow out 
of her insurance money and perhaps all 
the rest of the property which her hus- 
band has left her? Of course, it isn’t 
—it’s just as often—if not oftener—the 
cood friend who wanted to help—the 
honest man who meant well but who 
was dead wrong! 


Percentage of Failures. 
“Messrs. Dun & Bradstreet tell us 
that over 95 per cent. of our business 
men fail sooner or later! What an aw- 
ful commentary is that, gentlemen, upon 
the fallibility of human judgment! But 
bear in mind the fact that Mrs. Brown 
loesn’t know these things—she has the 
utmost confidence in Robinson, and after 
the horse is stolen—after the money is 
gone and site, an inexperienced woman, 
is compelled to take up the burden of 
life and hew out a livelihood somehow— 
some way—why, then she wishes—oh, 
how she wishes—that she had been 
satisfied with 4 per cent. or 5 per cent. 
income and had her principal back 
arain, but it’s too late—it’s too late! 

“It is hardly necessary to make the 
application. A $60 a month income pol- 
icy would have given this good woman 
an income of $720 a year—over 7 per 


cent. on a $10,000 investment—and no 
man living could have prevented her 
from the enjoyment of that income, 


which would have been sufficient to sus- 
tain her in comfort to her dying day!” 
“Ne’er Do Well” Relatives. 

Stil! another channel in which ready 
money disappears, as pointed out by Mr. 
Mix, is the irresistible plea of “ne’er do 
well” relatives. We quote him: 

“John Smith dies and leaves his wife 
insurance. Of course, she 
has never accustomed to investing 
money, and the chances are ten to one 
that she will make a mistake and put 
this money where it never should have 
ten to one, it will be dissipated in 


$10,000 in life 





been 


zone 


a few years—but that is not the point 
that I’m getting at right now. 

“T will even grant you that she may 
have good advisers and invest the 


] Unfortunately, however, 
(like almost every other woman) she 
relatives who n 


oney wisely! 
ly 








7 r do wells” pe ople who 
r or less in trouble a good part 
of ¢ f 
O Ly come Sister Mary in 
eep ess The tears are streaming 
oO ner cheecks as she tries to ll 
ho happens that unle she and he 
isband recelve imme ute lancial aid, 
1 s nothing left for them but the 
yjorhouse! Perchance John, her hus- 
band. has been guilty of some act that 
will land him in prison unless a certain 





im in cash is immediately available! 





“Now, brethren, such things as these 
happening every day in hundreds of 
invilies throughout this land. In a case 
l that, what is Mrs. Smith (Sister 
Kate, we'll call her) going to do for, or 
say to, Sister Mary—is she going to 
harden her heart and say, ‘Now, Mary, 
I'm full of sympathy for you, and I aw- 


fully want to help you, but John left me 
ind the children only just enough to get 


along with, I need every dollar 
of it!’ Is she going to do that or is she 
roing to Jo what I believe ninety-nine 
women in a hundred would do—is she 


Zoing to zive 


thousand 


pe rhaps a 
thousand 


ip the money 


lollars—perhaps two 


dollars perhaps a rood deal more 
than that—rather than see a flesh and 
blood relative in ich dire trouble? 


“How any women are there, my 
friends, wno are able to resist such a 


a as that, and it need not be even a 
1 as that, 





flesh and blood relative either t may 
be the case of one who is simply a 
friend! A woman who turns a deaf ear 


to such a petition is bound to feel that 
is hard-hearted—that she is Jacking 
in sympathy—the true charity—that it 
is her bounden duty to help even though 
‘helping’ means depriving herself of a 
goodly part of the funds which she ab- 
solutely needs to support herself and 
her children! 
“Study-that situation 


she 





think it over— 





NEW LIFE COMPANY PROJECT 


WITH ORIGINAL PLANS IN VIEW. 
Said to be Backed by Prominent Men 
and Organizations—G. M. Nettle- 
ship Agency Manager. 


The Eastern Underwriter is advised 
by George Montagu Nettleship. who re 
cently resigned as manager of the in- 
dustrial accident and health depart- 
ment of the Great Eastern Casualty 
Co. that he is engaged with others in 
the formation of a new life insurance 
company that is to be officered and 
managed by men of National standing, 
and who have proved themselves to 
possess strong executive ability. 

A meeting will shortly be held for 
the purpose of electing officers, per- 
fecting organization, etc. The agency 
work will be under the supervision of 
Mr. Nettleship and Washington D.C. 
has the call for national headquarters. 

While it is a little premature to an- 
nounce the plans and scope of the or- 
ganization, it is announced that it will 
be supported and backed by many in- 
fluential, social and business organiza- 
tions of “national and international 
power.” 

Asked for further details, Mr. Nettle- 
ship in an interview with a representa- 
tive of this journal, stated that’ “the 
new company will be something abso- 
lutely different, something great and 
something good; something that the 
insuring public and insurance world is 
now ready for and needs.” He further 
said: 

“We have certainly reached the day 
for new developments on big. broad, 
altruistic lines of life insurance. Men 
are hearing the call to this great work. 
Some forty of our leading universities 
are now teaching insurance. The in- 
surance commissioners in a recent na- 
tional convention appointed a commit- 
tee on insurance education, and the 
preparation of text-books, etc., suitable 
for high school studies. All abroad, 
the spirit of progress on educational 
lines of insurance is working for the 
good of the ‘Common-Weal.’” 

Mr. Nettleship who will have charge 
of the agency work has to his credit 
over twenty years succesful experience 
in life insurance, field and home office 
management, in England and in this 
country extending from agent to gen- 
eral Manager, and is eminently fitted 
through practical experience to assume 
general management of the new com- 
pany’s agency forces. Not only as a 
practical executive field manager is 
Mr. Nettleship known but alsc as an 
interesting writer and speaker on in-| 
surance and social subjects. 


apply it in your own family—and tel! me 
if I’m not right! 

“Suppose that John Smith had not 
left a $19,000 life insurance policy but} 
instead of that had left a monthly in- 
come policy guaranteed $6) a month to| 
his widow! What a difference—oh, what | 
a difference, gentlemen! Don’t you see} 
that it would have been the wisest pos- 
sible protection of the interests of his 
dear wife! If Kate Smith had been in 
receipt of a monthly check of $60, her 
heart might have been moved by: the ap- 
peal of Sister Mary or the friend who 
was in distress and she might have ren- 
lered them some slight assistance, but 
not to the extent that she would have 
impoverished herself or her children! 

“Now, maybe you think that that’s a 
selfish way to look at it, but I can’t 
say that I do. I believe that it is per- 
fectly legitimate for a man to so safe 
guard his estate (and particularly his 
life insurance) as that those nearest and 
dearest to him will be assured of a live- 
lihood beyond all question or doubt!” 











Testimonial to Judge Reed. 





The Reliance Life of Pittsburgh, will 
make the business written in December 
a testimonial to its president, Judge | 


James H. Reed. This is the fifth year 
that December has been set aside as 
“Reed Month’ when the agency force 
of the Company united in writing a 
record business in honor of the presi- 
dent. 

As president and founder of the Re- 
liance Life, the agency force of the 
Company holds Judge Reed in high 
esteem and the opening of “Reed 
Month” is always the sign for a big 
increase in business. 





WRITES A RECORD BUSINESS. 


Great Southern Life Breaks all Previ- 
ous High Marks in October 
Applications. 


The Great Southern Life Insurance 
Co. of Houston, Tex., broke all of its 
previous records in amount of business 
writen during October with applications 
for $1,286,281. The Company is to be 
congratulated on this splendid showing 


which as Vice-President O. S. Carlton | 


says, is the largest amount of business 
ever written in a single month by any 
Texas company. 

The achievement is all the more 
worthy because it came from but six, 
all in the southern 
the total amount, the Great Southern 
Life received its home State endorse- 
ment, which is always gratifying and 
a good sign, to the extent of $1,067,131 
of the business. Oklahoma came next 
with $164,500 and the other States were 
Mississippi, Louisiana, Arkansas and 
Florida. 

This record is remarkable because it 
has been achieved by a company that 
has been in business but three years. It 
now has total assets of $1,258,515, a 
gain of $258,515, with outstanding in- 
surance in force of approximately 
$15,000,000. This showing is a great 
credit to the Company and its manage- 
ment, and the Great Southern Life is 
a credit to Texas. 





Edwin L. Huntsman, loss adjuster 
with Starkweather & Shepley, Provi- 
dence, R. I., has been made staff ad- 
juster for the General Adjustment 
Bureau at Pittsburgh. 





territory. Of | 





Home Life’s 
Prosperous 


—The fifty-second annual statement of the 
Home Life Insurance Co., of which George 
E. Ide is President, shows that the company 
has enjoyed a most prosperous year in every 
department. The insurance in force on De- 
cember 31, 1911 was $105,047,760, against 
$100,214,968 December 31, 1910—a gain of 
$4,832,792 for the twelve months. Total assets 
of the company are reported at $26,377,420 
as compared with $25,025,299 on December 
31, 1910—the increase for the year thus 
amounting to $1,352,121. After the pay- 
ment of death claims, matured Endowments, 
&c., of $2,810,000, which also includes divi- 
dends to policyholders (more than $484,000), 
and after the addition of over $1,088,000 to 
the reserve fund, the surplus is increased by 
$68,882, and is now $1,863,494, over and 
above the sum of $2,435,269 which is re- 
served for deferred dividends.— 
“The Com’cl & Fin’cl Chron.” 1-27-12. 





For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 

















UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


| Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 
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mission, a renewal interest insuring an income 
Office, No. 277 Broadway, New York City. 


FINANCE (CLARENCE H 
COMMITTEE | WILLIAM H. PORTER, Banker 


THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 


Good men, whether experienced in life insurance or not, may make direct contracts with this 
Company, fora limited territory if desired, and secure for themselves, in addition to first year’s com- 


JOHN P. MUNN, M. D., President 
KELSEY, Pres. Title Guarantee and Trust Co. 
EDWARD TOWNSEND, Pres. Importers and Traders Nat. Bank 


1912 


for the future. Address the Company at its Home 








COME WITH US 
AND IT WON’T 
BE SO HARD TO 
GET ON - - - 


Live ones win 
among 


IZZERS 


Write to J. L. BABLER, 
General Manager Agencies 


INTERNATIONAL 





THERE IS ALWAYS ROOM ATTHE TOP 











LIFE, ST. LOUIS 
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RIGHT MBASURE OF STRENGTH 











FALLACY IN RATIO OF ASSETS. 
Gauged as Against Liabilities, the 
Weakling is Rated Better Than 
Strongest. 

(Editor's Note—The tendency of 
many small companies to over-esti- 


mate their strength on the false basis 
of the ratio of assets to liabilities, has 
been commented on before in The 
Eastern Underwriter, and in the fol- 
lowing article a still further aspect of 
the matter is shown in a comparison of 
the large and the small company when 
the ration of assets to liabilities is ap- 
plied to both.) 





Safety is of the first importance in 
life insurance, and it is natural, there- 
fore, that the applicant should take 
into consideration the strength of the 
company with which he is to insure. 
There are various methods of measur- 
ing a life insurance company’s finan- 
cial strength. The usual and very 
faulty test is the ratio of assets to 
liabilities. It may be pointed out, for 
example, that Company A has $114 of 
assets for every $100 of liabilities, 
while Company B’s ratio of assets to 
liabilities is only $110; and the conclu- 
sion is drawn that Company A is the 
stronger of the two. This does not 
follow by any means. Company A, 
with a ratio of $114 of assets to $190 
of liabilities may be a small stock com- 
pany with, say $114,000 of assets and 
$100,000 of liabilities, leaving a sur- 
plus of $14,000. On the other hand, 
Company B may have $110,0)0,000 of 
assets and $10),000,909 of liabilities, 
leaving a surplus of $10,000,900. It 
would be a very easy matter for the 
$14,000 surplus of Ccmpany A to disap- 
pear in a night, leaving the company 
insolvent. This might come about 
even with ordinarily good, and 
thoroughly honest, management; for 
so small a margin might vanish before 
even the company officials themselves 
should apprehend the danger, and cer- 
tainly before government officials 
would be jikely to discover it. On the 
other hand, it is almost inconceivable 
that, in this day of effective super- 
vision and restrictive laws, a company 
could waste or dissipate a margin of 
$10,000,000 before discovery would be 
made and the evil averted. It is, how- 
ever, absurd to argue that a company 
with a surplus of $14,090 is stronger 
than one with a surplus of $19,090,000. 
In respect of surplus the amount, 
rather than the ratio, is the measure 
of strength. 

_ Reserve Basis Must be Considered. 

There is another test however, that 
is too often overlooked by the ordinary 
life insurance man as well as by the 
insuring public, and that is the ques- 
tion of reserves. Let us again com- 
pare two companies, A and B, assum- 
ing that each has $100,000,900 of insur- 
ance in force, all issued 10 years ago, 
at age 35, on the ordinary life plan. 
Let us also assume that each company, 
by the valuation of the Insurance De- 
partment, shows a surplus of $1,00),- 
000. The natural assumption would be 
that the two companies are of equal 
strength but this does not necessarily 
follow. Say, for example, that Com- 
pany A accumulates a 3% per cent. 
reserve, while Company B is on a 3 
per cent. basis. As a 3 per cent. re- 
serve is larger than one of 3% per 
cent., and as both companies have the 
same surplus, it is obvious that Com- 
pany B is the stronger of the two. 
Does every agent understand why that 
is? Let us see. 

Explanation of Reserve Basis. 

The reserve is the fund from which 
all policies are paid. We have assumed 
that our two companies, A and B, 
have each 190,900 policies of $1,009 
each in force, all written at age 35 on 
the ordinary life plan. According to 
the mortality table, these policies 
would become death claims in like 
amounts each year until all are paid; 


and each company must therefore 
stand to pay out a total of $120,000,0)0 
in the same average length of time. 
The reserve, from which these policies 
are to be paid, consists of all net pre- 
miums collected plus interest at a 
specified rate. Neither company knows 
in advance what rate of interest will 
be earned during the entire existence 
of these policies. They can only esti- 
mate the amount. In order to be on 
the safe side, Company A assumes that 
it will earn as little as 34% per cent.; 
and accordingly it must cr3ate and 
maintain a reserve or insurance fund 
which, with future net premiums re- 
ceived, and interest added _ thereto 
yearly at 3% pear cent., will just suf- 
fice for the payment of all accruing 
claims each year unti] the total of 
$100,009,000 has been paid. Company 
B, still more conservative, bases its 
calculations upon earning only 3 per 
cent. Accordingly it must create and 
maintain a reserve which, with future 
net premiums received and only 3 per 
cent. interest added thereto yearly 
shall likewise be just sufficient for the 
payment of all accruing claims, until 
the total of $109,009,900 has been paid. 
As both companies are to pay the 
Same amount ultimately, it is obvious 
that Company B which adds only 3% 
per cent. to its reserve each year, must 
at all times maintain a larger fund 
than Company A, which adds 3% per 
cent. yearly. That is the reason why 
a 3 per cent. reserve, at any and every 
date, until the last policy matures 
must be larger than the reserve based 
on 3% per cent. Moreover, a com- 
pany which maintains a 3 per cent. re 
serve is stronger than a 3% per cent. 
company, because, if the net rate of 
interest ever falls below 3% per cent., 
the 3% per cent. reserve will suffer a 
deficit from that source. 

It is to be presumed that both com- 
panies will earn more than 3% per 
cent. interest for some years, though 
that cannot be assumed for the whole 
lifetime of the policies. When either 
company earns more than the assumed 
rate of interest, 3% or 3 per cent., the 
excess is returned to the policyhold- 
ers yearly in the form of a dividend. 
Let us now illustrate the case with 
concrete examples. 

Tabulated Illustration. 

Each company has $190,009,009 of 
outstanding policies all written 10 
years ago at age 35. Turning to your 
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NEW ENGLAND 


MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 





Operates on a full 3 per cent. Reserve 
under usetts jw, and 
offers the very best possible 

security, with a safe, 


equitable contract 


FINANCIAL STATEMENT 
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reserve table you will find that the re- 
serve of an ordinary life policy issued 
ten years ago at age 35 on a 3% per 
cent. basis would amount now to $166.- 
89 per $1,000, and on 100,000 policies 
of $1,000 each the total reserve would 
be $16,297,000. The reserve tables also 
show that the 3 per cent. reserve of an 
ordinary life policy issued ten years 
ago at age 35 would now be $177.29 per 
$1,000, while the total reserve on 100,- 
00) policies of $1,0°0 each would be 
$17,720,000, the amount held by Com- 
pany B. As each company has $1,090,- 
000 of surplus, the financial statement 
in each case would be as follows: 
Company A 

Reserve, 3% per cent 
Surplus 


$16,689,000 
1,000,990 


$17,689,000 


Company B's reserve exceeds that of 
Company A by $1,031,000. But, if a 
3% per cent. reserve is large enough 
for Company A, it should be large 
enough for Company B. If, therefore, 
We value the latter company’s busi- 
ness on a basis of 3% per cent., the 
excess in the reserve of Company B 
will be transferred to surplus and the 
two financial statements will stand as 
follows: 


Total Assets 


Company A 
3% per cent...... 


Reserve, 
Surplus 


$16,689,009 
1,000,000 


$17,689,090 


3 per 
3% per 
Company 
double 
It is 
quoting 
the re- 
With 


Total Assets 
It 


now appears that our 
cent. company valued an a 
cent. basis, the same as 

A, has a ‘surplus more than 
that of the latter company 
obvious, therefore, that, in 

surplus as a test of strength, 
serve basis must be considered. 
equal surpluses, the 3 per cent. 
pany 
3% per cent. and 


basis; the 


former | 


com- | 
will be stronger than one on a! 


may even have the smaller surplus and| 


In the 
B, val- 


yet be the stronger company. 
foregoing examples, Company 
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ued on a 3 per cent. basis, might show 
a surplus of less than half a million— 


indeed, it might show no surplus at all 
-and yet be stronger than Company 
A; for, in the tatter case, on a 3% 
per cent. valuation, it would still have 


a surplus of $1031,090 against a sur- 
Plus of $1,000,990 for Company A. 
Another extremely important point 
as between different reserve bases is 
this. A 3 per cent. company will make 
surplus more rapidly than a 3% or 4 
per cent. company. For example: Sup- 
pose companies A and B both to be 
earning a net rate of 4% per cent. in- 





Company B 
Reserve, 3 per cent........ $17,720,000 
a a ee ee 1,000,900 
oo arr $13,729,000 
terest. All interest earned by Com- 
pany A in excess of 3% per cent.— 
that is, one per cent.—becomes sur- 
plus, while Company B has the excess 
over 3 per cent.—that is, one and one- 
half per cent.—or one-half more than 
Company A. It is obvious that Com- 
pany B will the more quickly recover 
from unexpected losses, the more 

Company B 
Reserve, 3% per cent...... $16,689,000 
SERED ackatdnnaseonass eda 2,031,909 
Tetel AMGME. 26600000 0K0 $18,720,000 
quickly restore depleted surplus, and 


the more readily 
usual strain. 


withstand any un- 
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DUPLEX IDEA 
Is the Latest Insurance Discovery 
The Duplex Policy 


Is 
A DOUBLE BARRELLED TWO IN ONE 
INSURANCE CONTRACT 
AN INNOVATION. BEATS COMPETITION. 
EXCLUSIVE. ATTRACTS. 
GETS INTERVIEWS. BRAND NEW. 
Tne Only Company Which Has It Is 


THE RELIANCE LIFE INSURANCE CO. 
"OF PITTSBURGH 


WRITE FOR INFORMATION, 
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Liberal Contracts to Productive Agents 


If unattached 
us your name, 
ence and furnish reference s,and a proposi- 
tion for an agency, if in authorized territory, 
will be submitted. 


W.S. WELD, Superintendent of Agencies 


kindly 


state 


give 
exper i- 


and interested, 
age, address, 


President 


W. D. WYMAN, 








Insurance in Force 
Over $14,000,000 


An 


excellent 


GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 
proposition awaits a 
who can produce the business 


Write the Home Office at Once 


Increase in Surplus in 
Two Years Over $50,000 


few live managers 








Arkansas and Florida, where the 


Uf interested, take 
the matter up with 





STATE MUTUAL ure 


JOHN W. MADDOX, President 
Rome, Georgia 


Offers to good producers some excellent territory in Georgia, 
Company is well and favorably known 
and where your success will be measured by your work. 


A. B. UTTER, Agency Manager, 


IN FACT, AS WELL AS IN NAME 


INSURANCE COMPANY 


Alabama, 


Head Office 
Rome, Georgia 
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FIRST PREMIUM TEST GASE 


ITS PAYMENT. 





AGENT SUES FOR 





New York Life Assigns Claim to Law- 
rence Priddy—Applicant Refused 





Policy. 
An interesting test case is being 
tried in New York city wherein an 


agent is suing an applicant to recover 
the first premium on a policy which 
was refused when delivered. The 
action was brought by Lawrence 
Priddy, a representative of the New 
York Life and the claim for the pur- 
poses of the case, was assigned to Mr. 
Priddy. 

The case is especially interesting 
and important because the courts have 
already held that if death occurs be- 
fore notice of cancellation is served on 
the assured, even when the first pre- 
mium has not been paid, the insurance 
company is liable for the amount of 
the insurance less the premium. It is 
pointed out that one phase of the mat- 
ter is interesting also because there is 
no provision making the collection of 
the first premium a part of the con- 
tract. It has been held that if the 
agent delivers the policy it is a valid 
contract. 

The basis of the suit is made that 
there existed an agreement between 
the agent and the assured as to the 
payment of the premium, and for thia 
reason the agent brings the action, 
having the claim assigned to him. In 
this case the claim was for $300. 

There has been one decision in the 
case, a jury in the fifth district munic- 
ipal court finding for the defendant on 
the ground that the parties to the con- 
tract did not meet. According to the 
testimony, the assured was persuaded 
by Mr. Priddy some time ago to sign 
an application fcr an installment pol- 
icy. This he delivered and when the 
assured refused payment suit was 


It is stated that as the New York 
Life ig writing business very close to 
the limit permitted by the limitations 
set under the New York law, the repre- 
sentatives of the company are deliver- 
ing policies now only. on a paid-for 
basis. 


MARVELOUS STORY OF GROWTH. 





Dramatic History of How the Metro- 
politan Life Grew From Humble 
Beginnings. 





The latest number of The Metro- 
politan, the compamy paper published 
by the Metropolitan Life Insurance Co., 
is a historical number and is devoted 
tc telling tne dramatic story of the 
marvelous growth of the Company 
from humble beginnings to a great 
giant in point of business transacted, 
assets, its mammoth home office build- 
ing or vast army of employes. 


Started in 1863 with most humble 


quarters and very little financial back- 
ing, the Metropolitan had two small 
rooms, while now it hag twenty-five 
acres. In the old days the Company 
had two officers, a cashier, a policy 
clerk and an office boy. The three last 
were by no means overworked. Now 
there are not far from 4,000 employes, 
enough to make up a good thriving 
city. The historical number also tells 
of the welfare work of the Metropolitan 
Life and the building of the greai 
sanatorium at Mount McGregor near 
Saratoga Springs, N. Y.; of the famous 
Metropolitan tower visited every year 
by thousands of persons from all over 
the world. 





CYRUS KIRK DEAD. 





President of Equitable Life of lowa 
Passes Away—Had Notable 


Career, 





President Cyrus Kirk of the Equitable 
Life Insurance Co. of Iowa, died last 
week, his sudden passing coming as a 
shock to his many friends in the life 
insurance business in the Hast. Mr. 
Kirk had a notable career as an under- 
writer and also as business man, rising 
from a clerical position with the Equit- 
able Life of lowa, with which company 
he first took a position in 1875, until he 
became its chief executive and also a 
prominent figure in his adopted State. 

Mr. Kitk was born of Quaker parent- 
age on a farm in Lancaster County, 
Pennsylvania, in 1844 and he never lost 
his love of and interest in farming. At 
the time of his death he owned and oper- 
ated considerable farming land in Iowa 
and was closely identified with farm in- 
terests in the State. He served with 
distinction in the Civil War with the 
Army of the Potomac and was regarded 
with great esteem by all who knew him 
for his sterling qualities. 





COMMISSIONERS MEETING. 





(Continued from page 1.) 

in soliciting of any statement, estimate 
or illustration of future dividends or 
net cost by any life insurance company 
or agent. Wherever it is possible the 
insurance departments will enforce reg- 
ulations to that effect. The committee 
also recommended that the convention 
join the National Fire Protection Asso- 
ciation. 

The committee on blanks was in- 
structed to design some scheme where- 
by the insurance companies, especially 
the life companies will be relieved of 
the necessity of reprinting each year, 
for submission in their annual state- 
ments their schedules of mortgages. 
It is argued that these schedules in 
some companies require a whole filing 
room and that the lists do not materi- 
ally change fram year to year. 

The question of classification of risks 
was deferred for further discussion at 
the April meeting. 








Address 





INCORPORATED 1844 


State Mutual Life Assurance Company 


WORCESTER, MASSACHUSETTS 
BURTON H. WRIGHT, President 
... PROGRESSIVELY SUCCESSFUL... 
22% Increase 1912 over 1911 first half year. 
‘ 


34% z 1912 “ 
47% = 1912 “ 
121% “ 1912 “ 


Why ? Satisfied Policyholders—Happy and contented Salesmen. 


We are often able to make room for a producer or organizer who 
can measure up to the State Mutual standard 


EDGAR C. FOWLER, Superintendent of Agencies, 


1910 “cc “ ‘ 
1809 “cc “cc “cc 
1908 “cs “ “ 
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OPPORTUNITY! 


The New York Agency of the Union Central Life Insurance Company, offers 
to a few life insurance men located in fields where production is limited, an 
opportunity to enter the business in New York City, the greatest insurance 


field in the country. 
men. 


Every facility will be given to ambitious and energetic 


Write to L. L. HOPKINS, General Manager 
1 Madison Avenue, New York City 








LEST YOU FORGET 


Ha 


MUTUAL LIFE INSURANCE COMPANY 
OF BOSTON, MASSACHUSETTS 





ON ONE SIDE 
LARGEST MASSACHU- 
SETTS COMPANY 
STRONGEST MASSA- 
CHUSETTS COMPANY 
LOW RATES 
EXCELLENT DIVIDENDS 


And to Cap the Climax 


AN INCOMPARABLE 
18 PAYMENT LIFE 
GAN YOU BEAT IT? 





| 
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ON THE OTHER SIDE 
LIVE AGENCY 
QUICK RESULTS 
EVERY FACILITY FOR 
RUSHING BUSINESS 





WILLIAM N. COMPTON, General Agent 


ST. PAUL BUILDING 


220 BROADWAY, NEW YORK 


TELEPHONES: 6030, 6031, CORTLANDT 








FEDERAL LIFE 





Insurance in Force - - ‘ 
Capital, Surplus and Reserves 


An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 


of term, non-participating, annual and deferred dividend policies. 


$20,000,000.00 
3,000,000.00 


Accident and Health Department just being inaugurated. 
Exceptional opportunities for men of ability desiring to form PERMANENT conneetions. 


ISAAC MILLER HAMILTON, President 


If interested address 


CHICAGO 
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Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 


By the State of Texas, July 2, 1912 


“The affairs of the Company are most ably 


all its records are in excellent shape. 
“The treatment of policy-holders has been fair and equitable 


and claims have been promptly paid. 


managed, and 


Evidences are not lacking 


that the Company enjoys the confidence of the insuring publie, 
a confidence apparently well deserved.” 











The Emblem of Sound Insurance 


FOUNDED 1868 


National Life Insurance Company 


Of the United States of America 


ALBERT M. JOHNSON 
President 


Home Office: 


National Life Bldg., Chicago 


THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 

Honorable and industrious men with or without experience in Life 
Insurance are solicited as Field Representatives for this Company. 
There are few companies as substantial and none with more desir- 


able contracts for the right men. 


attractive issued. 


Our policy ontracts are the most 


Address all communications to ROBERT D. LAY, Secretary 
CHICAGO’S OLDEST AND STRONGEST COMPANY 














Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 
CAPITAL $1,000,000 


SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 


Management. 


First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 
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HINTS TO BUSINESS GETTERS 





Experience has demon- 


Taking strated that one of the 
Your Own greatest “clinchers” any 
Medicine. agent can use is to be 


able to say to the pros- 
pect, “I think so much of that policy 
that I am carrying one myself.” There 
are a number of reasons why the life 
insurance man should have at least 
one kind of policy in the company that 
he represents. The most obvious of 
these igs the logical one that he should 
practice what he preaches, should 
take his own medicine and if he means 
what he says in recommending his pol- 
icies to others, he should have some 
himself. 


A Man once very prominent as a gen- 
eral agent in New York died some time 
ago and it was found that he had no life 
insurance, although he had insured 
others for millions. It was such a 
gialing instance of inconsistency that 
many of the New York daily papers 
mentioned the fact. No one will ever 
be able to realize the amount of real 
damage done to the business by that 
one instance. Many of thousands of 
people asked themselves why this life 
insurance man carried no insurance. 
It placed a doubt in their minds that 
it would take a great deal of work to 
remove. The Hartford Life had a sim- 
ilar case receutly, commenting on 
which it says: 


“The physician is likely to neglect 
his own health; the merchant fails to 
supply his own family with the com- 
modities he has for sale; and we know 
the insurance agent is prone to put off 
paying for protection for his own wife 
and children. Familiarity breeds 
trouble for him. 


“We recently received notice that an 
agent of ours had been drowned, and 
looked to see hcw much insurance he 
Was carrying with the company he was 
recommending ‘o his prospects. Lo 
and behold! He had let his policy 
lapse some months ago and had failed 
to respond to urgent notices to put it 
in force again. True he had fallen off 
somewhat in hig record as a producer 
but was supposed to be still out in the 
field for The Hartford Life. Don’t let 
anything like this happen again among 
our agents.” 
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Nothing is more inter- 
Points esting—nor more _ im- 
For Any portant for that matter 
Agent. —for the new life insur- 


ance agent than to study 
the ideas and suggestions of others 
who have succeeded in the business. 
Every successful man will eventually 
develop his own method of soliciting, 
but he usually don’t begin to originate 
until he has acquired some experience. 
Lincoln Brooks, of Seattle, Wash., 
gives some good pointers in the Pacific 
Mutual Life News: 


“First impressions are generally con- 
ceded to be lasting. The most suc- 
cessful solicitors are, first of all, gen- 
tlemen, in every sense of the word— 
refined, courteous, well-groomed, tem- 
perate, morally clean, self-respecting 
and honest. 


“Study your prospects; get advance 
information before the interview as to 
the sort of man you are about to ap- 
proach. He may be snappy and 
rough, but underneath the veneer of 
roughness a watm, sympathetic heart 
beats, and is only waiting to respond 
to a suggestion applied with skill. 


“Perception and tact, alertness, and 
ability to instantly grasp the situa- 
tion, are essential and necessary to 
successful closing. Talk contract, and 
let the company take care of itself. 
Avoid comparisons. Don’t knock; un- 
told thousands of insurance have been 
lost to the army of knockers; but if 
the stability and methods of the com- 
Pany you represent are questioned, go 


to it and put up the strongest argu- 
ments your knowledge and ingénuity 
can suggest in defense of your com- 
pany. Belief and confidence in the 
company you represent make you 
strong, efficient and sincere, and give 
you a force of expression which is 
bound to overcome all oppcsition from 
the most conservative and skeptical. 

“Prospects are everywhere. Keep 
your eyes open; never take for grant- 
ed that a man is already written. As- 
certain for yourself; you will often be 
surprised and gratified at the result. 

“Our business is not a chance. It 
is a well defined and clear-cut method 
of protection, far beyond the experi- 
mental stage, which is a wonderful 
producer when properly handled, an 
instrument which responds to the 
touch of those who understand it, and 
changes conversation into gold, at a 
speed which is beyond the comprehen- 
sion of the layman. 

“The faculty often defined ag ‘nerve’ 
in our work is not nerve as commonly 
understood, but is a force which re 
sults from a thorough understanding 
of the contracts we would present, 
combined with the ability to under- 
stand human nature and know when 
the prospect is convinced. Many a 
man is closed when the agent does 
not know it—doeg not perceive that 
his work has been accomplished, and 
he walks out leaving the man to be 
written by a competitor, absolutely 
unaware that he had actuaily con- 
vinced the prospect himself. 

There is no set method of pro 
cedure. No two agents work alike. 
The arguments, however, are akin; 
all other phases of the agent’s work 
are purely individual. Individualism 
in writing insurance is as clearly de 
fined as the work of different painters 
or authors or architects. The basic 
principles are the same, the method 
of utilizing them or giving them ex- 
pression in results depends upon the 
skill of the agent, who, ag a _ per- 
former, touches this harp—whose 
strings are without limit—and brings 
forth melody or discord, in proportion 
to his ability to understand the mar- 
velous instrument generally called 
‘human nature.’” 

s* ¢ 8 
The life insurance man, 


Itisa 
Matter of 





when it gets down to the | 
final analysis is dealing | 


Persuasion. more with a matter of | 


human nature than with 
individual circumstances. 
lem of how to move the prospect so 
that he will want your policy. The In- 
ternational Lifeman says: 

Generally the chief obstacle in the 
way of closing a prospect is the com- 
mon disposition to wait, Ninety-nine 
men out of a hundred will suggest that 
they will attend to the matter some 
other time, etc., and right at that point 
of the canvass is where the expert 
agent must get in his work. So in 
most cases the question is narrowed 
down to one of persuasion. The com- 
pany is all right, life insurance is all 
right, but getting the prospect to sign 
now is the point. To do that the agent 
must bring to bear all of his powers 
of persuasion. 

And what is persuasion? We have 
all felt the force of it, but few of us 
can define it. We know this much: 
Persuasion does not come of art or 
study so much as from a deep feeling 
of conviction. The man who believes 
sincerely, with all of his heart, with all 
of his soul, in life insurance, can sway 
people, can persuade people and win 
them to his cause. 

It would seem that a lot of time 
might be saved in canvassing by brief 
treatment of the matters of company, 
the necessity for life insurance and the 
nature of contract, then throwing one’s 
self into the fight with all of one’s 
powers of persuasion. 


It is a prob- | 
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METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1911 was: 


526 per day in Number of Claims Paid. 


6,432 per day in Number of Policies 
Issued and Revived. 

$1,524,268 per day in New Insurance 
Issued and Revived. 

$233,386.44 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$128,468.73 per day in Increase of 
Assets. 


METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


JOHN R. HEGEMAN President 
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T. WM. PEMBERTON, Ist Vice-President Kk. D. HARRIS, Secretary 


The Life Insurance Company of Virginia 


ORGANIZED 1871 


Home Office - - RICHMOND, VIRGINIA 
OLDEST - LARGEST - STRONGEST 
Southern Life Insurance Company 
The PIONEER Southern Industrial Life Insurance Company 
Its Policies are clear and definite in their provisions and their values are absolutely 
guaranteed 

oc cinintoesinniee .... December I. 1911 $7,378,987. 24 
Liabilities. .. esiian .. December ¢ ete 5,975,285.33 
Capital and Surplus..... Dex oon oh 1911 1,403,681.91 
Insurance in Force Decembe 1911 , ‘ 78,499,874.00 
Total Payments to Poli »yholders since then th ation * 11,859,251.74 
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RESERVE LOAN LIFE INSURANCE GO. 


Indianapolis, Ind. 
Assets $2,127,667.58 - - Liabilities $1,891,363.65 


Surplus to Policyholders $236,303.93 
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AN you write Life Insurance — 

AN you write Accident & Health Insurance— 

AN you write Monthly Life, Accident & 

Health Insurance—if the forms of contract 
are up-to-date and issued by a progressive Company 
with the Management behind the Agent ? 

If so, write the PHILADELPHIA 
American Building, to-day. 


Lire, North 
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LIFE INSURANCE BROKERAGE. 





Occasionally a life insurance agency 
comes out with an announcement to 
the effect that it will no longer accept 


brokerage business, that all of the 


policies written by that particular 


office must come through the hands of 
its regular staff. We say “occasional- 
ly.” to give it a kind of hopeful aspect, 
for such announcements come at rather 
uncertain intervals. We wouldn't say, 
judged from the number of agencies on 
the no-brokerage basis, that it was 4 
fixed principle of the business. 

There is something to be said in 
favor of brokerage, evidenced by the 
fact that many high grade general 
agents still do that kind of business. 
They are broad gauged men too, who 
wouldn’t let the personal element fix 
tneir judgment on an important matter. 
The brokerage question has always 
been regarded as an ethical one and on 
ethical things most of us will disagree. 

This thought was prompted by the 
announcement of a Pittsburgh agency 
that no more brokerage business would 
be accepted, which proves our observa- 
tion as to their ‘occasional’ occurrence. 
Only a high grade agency will take 
tcat stand and adhere to it. Each and 
every one that has done so deserves 
credit for their independent action, for 
no source of business can be ignored 
without considerable determination. 
That the complete elimination of 
brokerage business would be an excel- 
lent thing for life insurance and for 
life insurance men, we think no one 
will dispute. That it can be swept 
away in a night, likewise, nobody 
claims. But considering that the busi- 
ness is here at the present moment, 
whether it should be ignored or under 
what conditions it should be written, 
is a question for the Angels. 

We are reminded of the courageous 
stand taken by John I. D. Bristol, of 
New York city, nearsy twenty years 
ago. In one day he cancelled every 
broker’s contract in his office, number- 
ing about 350 in all. This action was 
regarded by all the other general 
agents at the time as a fatal mistake. 


They predicted that his business would 
be ruined. He built up one of the 
largest general agencies in the world 
instead. In explaining his stand, Mr. 
Bristol says he believes in doing things 
by the light of your higher faculties. 
And there we are back to the ethical 
question again. 





THE LIFE PRESIDENTS. 





Rarely, if ever, has an organization of 
business men, starting with such an 


ambitious undertaking, come so nearly 
to achieving it as the Association ot 
Life Insurance Presidents. Started in 
what seemed to be very dark days in 
life insurance, the presidents associa- 
tion took upon itself the great task of 
placing the business right with the pub- 
lic and making a repetition of the Arm- 
strong upheaval an impossibility in the 
future by preventing any recurrence of 
such conditions in the business. The 
Life Presidents Association stands for 
the highest type of life insurance and 
life insurance men. It is in the broadest 
sense the great safeguard of the policy- 
holder, because it will not tolerate with- 
in its ranks, either men or practices that 
are open to criticism. 

In achieving its object, the Associa- 
tion of Life Presidents has been a won- 
derful benefit to the whole life insur- 
ance business. The smaller companies 
can thank it for the present open field 
for them and fair basis of competition. 
Life insurance field men too feel that 
the example of the company officers is 
having good effects all along the line. 
And the policyholder, most of all per- 
haps, has reason to be glad that the 
Association is in the land doing its big 
work. 





THE KENTUCKY EXPERIMENT. 





The new and greatly reduced fire 
insurance rates ordered by the State 
Insurance Board of Kentucky will be 
effective next week. The new rates 
are based upon no principle of under- 
writing known to business and as far 
as the State Insurance Board are con- 
cerned, they have labored to produce, 
net a schedule of rates scientifically 
adjusted to the hazard, or to the ex- 
perience of the companies, but just 
what they were expected by popular 
opinion to do, namely, lower rates. 

Neither reason nor evidence can 
hope to have any force in the face of 
a preconceived determination. If the 
State Insurance Board had gone into 
their work with open minds, they 
would have considered the evidence 
submitted by the companies showing 
their actual experience of sixty-eight 
per cent. loss experience which added 
to forty per cent expenses, called for 
a reduction in the rates if it is to be 
adjusted to the actual experience in 
Kentucky. 





Here From Germany. 





H. C. Buckenberger, managing di- 
rector of the Hamburg-Bremen Fire, 
arrived in New York from Germany on 
Wednesday. While here Mr. Bucken- 
berger will decide a number of matters 
vitally affecting the future of the com- 
pany on this side the water. 


DOCTRINE OF SUBROGATION { 





ITS APPLICATION TO INSURANCE. 





George Richards, Well-Known Insur- 
ance Attorney, Addresses New York 
Insurance Society. 





The feature of the meeting of the 
Insurance Society of New York, last 
week was a very interesting and in- 
structive address by George Richards, 
the well-known insurance attorney, on 
“The Doctrine of Subrogation and its 
Practical Application to Insurance.” 
Mr. Richards said in part: 

“This subject embraces one of several 
peculiarly interesting doctrines, which 
are forced upon contracting parties by 
the law, where their contract is silent 
regarding the matter or does not fully 
cover it. This subject also has a 
peculiar interest for the prudent under- 
writer because it suggests to him im- 
mense possibilities in the way of re- 
imbursement for losses paid. 

“The word ‘subrogation’ means a 
substitution of one person in place of 
another. Suretyship furnishes a simple 
illustration. The individual surety 
usually acts gratuitously. If he is 
called to bear the load of his friend’s 
debt, vicariously, it is plain enougn 
that he thereby becomes entitled to all 
the rights of the creditor against the 
principal debtor, and to the benefit of 
all collateral securities held for the 
debt. Thus the Pennsylvania court de- 
clares: ‘Subrogation in suretyship is 
a mode which equity adopts to compel 
the ultimate discharge of the debt by 
him who in good conscience ought to 
pay it, and to relieve him whom none 
but the creditor could ask to pay.’ 

“With suretyship thus freshly in 
mind let us press on to our immediate 
subject. 

“What are the controlling reasons 
underlying the doctrine? Are they the 
same as in the law of suretyship? And 
to what practical conclusions do they 
lead? 

“In fire insurance the most common 
instance, involving the operation of 
subrogation, is where a common car- 
rier, or other third party, has negli- 
gently caused the loss. The insured 
party has been indemnified by his 
underwriters, and the underwriters in 
turn invoke the doctrine of subrogation 
tc secure, if possible, from the wrong- 
doer, or tort feasor, as he is technically 
called, a recoupment to the extent of 
their payment. Why is the claim to 
subrogation on the part of the under- 
writers in such a case recognized as 
fully justified? In scrutinizing the 
opinions of the judges, we find that 
two reasons are often referred to in 
explanation which really are quite 
distinct, but which frequently are more 
or less commingled in the opinions of 
the courts. 

Reasons for the Doctrine. 

“First Reason.—The party who has 
wrongfully caused the loss ought to 
bear the burden of it, unless he has 
himself contracted for the benefit of 
the insurance. 

This reason, analogous to that ap- 
plicable in suretyship, good as it is, is 
not altogether satisfactory, because it 
wholly fails to explain many well estab- 
lished instances of subrogation. 

“Second Reason.—Based not only 
upon the express terms of the contract 
between insurer and insured, but also 
buttressed by important considerations 
of public policy, is the underlying 
principle of insurance law that the 
liability of the insurer to the insured 
for a loss must be limited to indemnity. 

“I can offer you no finer statement 
of this principle than that of Mr. Justice 
Brett, Lord Esher, as employed by him 
in a leading and famous case: 

“In order to give my opinion upon 
this case, I feel obliged to revert to 
the very foundation of every rule which 


(Continued on page 13.) 





OF PERSONAL INTEREST 








Miss L. D. Kirkness, actuary, asso- 
ciated with Actuary John Roche, of 
New York, has the distinction of being 
almost, if not quite, in a class by her- 
self. Which is by way of saying that 
Miss Kirkness is the only independent 
woman actuary, with the possible ex- 
ception of one other. When a woman 
takes to actuarial work; when she 
loves figures and can coo and crone 
over great tabulations of numbers that 
would give you and I a brain storm, it 
proves—well, it proves that she is 
pretty much of a man. Most actuaries 
are satisfied with the weighty honors 
of their profession and are content 
with the awe inspired in the rest of us 
as a life’s achievement, but not so Misa 
Kirkness. She is a farmer which re- 
quires even more nerve ‘than being an 
actuary, but it’s an ideal combination, 
for maybe the actuary can find out 
where the farmer’s money goes, the 
which some of us farmers have been 
trying to do for a long time. But 
Miss Kirkness, although a small person 
in physical displacement, has a big 
mind and does things with a big grasp 
of a very small hand. None of your 
garden patch for her! She igs not in 
the commuter-farmer class. When not 
actuarying she is figureing up the 
profit on 500 acres in famous Sas- 
katchewan, Canada. She’s the only 
woman rancher in that great section 
and the Canadian papers so admired 
her grit when she went up personally 
and bought up a slice of the Dominion, 
that they had big feature stories with 
photographs of little Miss Kirkness to 
adorn the tale. When the Eastern 
farmer begins to boast of hig 16 
bushels of wheat to the acre and his 
35 bushels of oats, Miss Kirkness mod- 
estly refers to 60 bushels of wheat per 
acre, and a “volunteer” crop of 15 
more—which in the vernacular of Sas- 
katchewan means a crop from a prev- 
ious year without sowing—and when it 
comes to oats—well it’s 100 bushels to 
the acre. And be it known by these 
presents that this is no actuarial stunt, 
but the real thing, bagged or in the 
granary) ready for market and not a 
“paper calculation.” 





Insurance Commissioner Willard Done 
of Utah, is preparing a text book cov- 
ering all branches of insurance for use 
in schools. It is intended to be ele- 
mentary. 





PARK FOR EQUITABLE SITE. 





Movement to Preserve Famous Spot as 
Breathing Space in Financial 
District. 





Now that the old Equitable building 
on Broadway, New York, has been torn 


down, leaving a big open _ sky-line, 
something unknown in New /York’s 
financial district heretofore, several 


plans have been suggested for turning 
the big square into a park. One sug- 
gestion came from the bankers with 
handsome office structures bordering 
on the opening, first that they would 
buy it outright themselves and then 
that the city should buy it, issuing 
bonds and the bankers establishing a 
sinking fund for the retirement of the 
bonds. 

The latest report is that young 
Vincent Astor may purchase the site 
as a memorial park for his father, Col. 
John Jacob Astor, who was a victim of 
the Titanic disaster. 

The value of the plot has been vari- 
ously estimated at figures around $50,- 
000,000. The Du Pont Co. is going 
ahead with its plans to erect on the 
site a record office sky-scraper. 
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JEFFERSON FIRE REINSURES 


TAKEN OVER BY FIREMAN’S FUND. 








Philadelphia Company After Long and 
Honorable Career to Retire From 
Field 





Inability to make satisfactory heai- 
way under the adverse conditions now 
obtaining in the fire insurance field, 
induced the management of the Jeffer- 
son Fire of Philadelphia to decide upon 
reinsurance, and retirement of the 
company from business. An arrange- 
ment was concluded on Saturday last 
whereby the entire liability of the Jef- 
ferson Fire, save that located in Cal- 
ifornia, Washington, Idaho, Montana, 
Nevada and Arizona and its perpetual 
risks, was taken over by the Fire- 
man’s Fund, of San Francisco, the con 
tract being effected on behalf of the 
latter company by Vice-President 
Famonville, who journeyed from Califor- 
nia to the Quaker City for that purpose. 


The Jefferson Fire has been in 
active existence for over fifty years, 
and had always borne a good reputa- 
tion, although operating in a very re- 
stricted way until seven years agc 
when its control was secured by inter- 
ests headed by Billington, Hutchin- 
son & Company. 

The latter were primarily brokers 
and the Jefferson Fire was used largely 
as warranty company in the handling 
of extensive railway lines. Because of 
the activity of the management in the 
brokerage field, the company had not 
that cordial support ‘from local agenis 
so essential to the upbuilding of an in- 
stitution, and in November 1910, Bill- 
ington and Hutchinson retired from the 
direction of affairs and were succeeded 
by the present officers. A. N. Stewart 
the president and underwriting man: 
ager had previously been East-rn gen- 
eral agent for the Phenix of Brocklyn, 
and had the confidence of the insur- 
ance fraternity. He at once radically 
overhauled the business of the Jeffer- 
son Fire and und2r normal conditions 
would doubtless have put it upon a se- 
cure foundation. The unusually heavy 
loss record of the country during the 
past year coupled with the too close 
regulation of rates and kindred mat- 
ters by State officials, proved too 
strong a handicap to overcome, and 
rather than continue the fight longer 
the management of the company con- 
cluded to accept the very advantageous 
offer made for the business by the 
Pacific Coast giant. 





BAD FIRE AT NEWARK. 





Plant of Kearney Hat Works Com- 
pletely Destroyed—$60,000 Insur- 
ance Carried. 





Fire of unknown origin completely 
destroyed the plant of the Kearney 
Hat Works, Vesey street, Newark, N. 
J., on Saturday last. Harry T. Baglin 
manager of the establishment places 
the loss at $70,090, though fire de- 
partment officials say $40,000 would be 
nearer the correct figure. $60,000 in- 
surance is involved. The burned build- 
ing was about 175 feet long by 125 
feet deep. One-half of the structure 
was 2% stories and the remainder 3 
stories high. Women’s beaver hats 
were manufactured principally. 





LAKE MARINE LOSSES LIGHT. 





Season Closed November 30, With 
Losses Less Than Usual—Some 
Special Policies Issued. 





With the close of the marine insur- 
ance season on the lakes, November 
30, the losses show considerable im- 
provement over the usual experience. 
The open weather will result in an 


extension of the season for perhaps ten 
days and special policies will be issued 
to cover. 

Ore shipments this year were 50 per 
cent. greater than last year while it 
is reported that vast quantities of grain 
are awaiting shipment. The companies 
can issue certificates of special insur- 
ance if they care to after that date 
with a rate of 1 per cent. to December 
> and one-fourth of 1 per cent. for lay- 
up trips. 

There have been fewer total losses 
this year than formerly, and most of 
these carried their uwn risks. The 
Titanic disaster had a general effect in 
causing greater care on the part of 
sailing masters both on ocean and 
lakes, and it is reported that all marine 
insurance losses are materially less 
than usual this year. Insurance rates 
have been the same this year as last, 
and no material change is expected for 
the next season. 





CONFESS TO STARTING FIRE. 





Two Small Boys Admit Responsibility 
for $200,000 Blaze at 
Hoboken. 

Francis Deady and Stephen O’Connell, 
two young boys, admitted to the police 
having started the fire that damaged the 
Hoboken, N. J., piano factory of John 
H. Courage to the extent of nearly $200,- 
000 on Saturday last. 

One of the boys was arrested in con- 
nection with a fire about a year ago. 





LOOKING OVER KANSAS CITY. 





Engineers of the National 
Examine Protective 
the City. 

Robert E. Andrew, C. T. Bissell, 
Charles R. Barker and F. M. Hazzard, 
a quartet of engineers representing the 
National Board of Fire Underwriters 
are in Kansas City, Mo., prepared to 
make an exhaustive examination into 
the fire protective features of the com- 
munity. 

Kansas City has grown remarkably 
in the past few years, and it will be in- 
teresting to learn if the conflagration 
hazard has increased as well, or wheth- 
er the reverse be true. 


Board to 
Facilities of 





ALABAMA GENERAL AGENCY. 





Concordia Fire to be Represented in 
State by Underwriters General 
Agency Co. 





The Alabama genera! agency of the 
Concordia Fire, of Milwaukee, has been 
placed with the Underwriters General 
Agency Company of New Orleans, of 
which Fred C. Stockdell is president 
and general manager. Local represen- 
tatives in the territory will be secured 
soon after the first of the new year. 

The Underwriters General Agency 
Company expects to secure the agency 
of still another company for Alabama, 
Mississippi and Louisiana, negotiations 
to that end now being actively under- 
way. 





HOLIDAY DISPLAYS. 





Merchants Warned Against Hazard of 
Using Inflammable Goods for Chirst- 
mas Decorations. 





A reasonabie warning is sent mer- 
chants of this city by the New York 
Board of Fire Underwriters in the fol- 
lowing: 

“Your attention is hereby respect- 
fully called to the fact that the intro 
duction about premises of Christmas 
Greens, Harvest Specimens and other 
inflammable materials, such as Cotton 
to represent Snow and the use ot 
motion picture machines, constitutes 
an additional hazard not contemplated 
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OF NEW YORK 


A wise agent makes his strongest company 
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Home Office 
80 Maiden Lane, New York 


Western Office 
137 South La Salle St., Chicago 


HENRY EVANS, President 


FIDELITY (FIRE) 


OF NEW YORK 
Backed by almost illimitable re- 


the 


sources, 


Fidelity 


UNDERWRITERS 


Underwriters 


policy is the strongest fire policy 


issued today. 


Gross Combined Assets 
Policyholders’ Surplus.... 


Home Office 
80 Maiden Lane, New York 





$39,910,002 
$22,727,588 


Western Office 
332 South La Salle St., Chicago 


o nfs fe ae nae fe of mbes ge be fe mbende ps oe ae fe ahagefe eb fen ae death pe ake shea ae 
~~ = -_ see ee we 


ee eee ee ee 











by Underwriters in issuing policies of 
indemnity covering the usual fire haz- 
ard. In this connection we refer you 
to one of the conditions of the Stand- 
ard Form of Fire Insurance Policy, 
wherein it is stipulated that: 

“*This entire policy unless otherwise 
provided by agreement indorsed here- 
on or added hereto, shall be void, &c., 
&c.,,—If the hazard be increased by 
any means within the control or knowl- 
edge of the insured.’ 

“So many disastrous fires have oc- 
curred not only in mercantile estab- 
lishments, but in Churches, Clubs, 
Public Buildings, etc., caused by the 
introduction of such decorations and 
exhibitions, and the danger to life and 
property is so great, that the practical 
prohibition of this class of display is 
deemed necessary by The New York 
Board of Fire Underwriters. 

“The installation of electric wiring 
for display or advertising purposes of- 
ten introduces a serious fire hazard 


unless the work is carefully done by 
men who are thoroughly competent 
and familiar with the necessary safe- 
guards for this class of hazard. 

“We desire to call your attention to 
the fact that fire insurance contracts 
require that all additions, changes or 
alterations made in electric equipments 
be reported to and approved by this 
board, and wherever changes or addi- 
tions, for temporary or permanent use 
are installed, applications should be 
filed on blanks provided for that pur- 
pose. 

“All electric work should be ap- 
proved by certificate from this Board 
before being placed in service.” 





Ohio Fire Losses. 





During the month of October Ohio had 
305 fires. The loss was $301,534, with 
a total insurance carried of $1,226,342. 
There were four incendiary blazes, caus- 
ing a loss of $9,950. 
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FIRE HAZARD OF PROVIDENCE 


LIES IN STRUCTURAL WEAKNESS. 
Engineers of National Board Especially 
Criticise Floor Openings—Other 
Features. 








Engineers of the National Board of 
Fire Underwriters have completed an 
inspection of Providence, R. I. and they 
find that the conflagration hazard in 
that city is severe, due primarily to 
structural weakness, floor openings, 
narrow streets and prevailing frame 
buildings. The report says in part: 

“The weak structural conditions, par- 
ticularly the general lack of protec- 
tion to openings in floors, party walls 
and exposed windows and the large 
amount of frame construction, together 
with the mainly very narrow streets, 
make a high potential hazard in the 
congested value district. The auto- 
matic sprinkler equipments, the good 
water supply and the efficient fire de 
partment, though the latter is some- 
what undermanned, should in most of 
the districts ordinarily prevent a fire 
from getting beyond control, but there 
are many buildings or groups of build- 
serious conflagration 


ings forming 
breeders. 
“The general hazard has been much 


reduced by the many additional sprink- 
ler installations, but these are lack- 
ing in some of the conflagration breed- 
ers and window protection is so in- 
frequent that fires involving a number 


of blocks are not unlikely. The sev- 
eral minor mercantile districts ad- 
joining the congested value district 


present local hazards, and moderately 
expose the latter. The many manu- 
facturing plants are in general sprink- 
lered and without danger of conflagra- 
tion. The residential sections are 
mainly frame, with shingle roofs; in 
many places there is great congestion 
and much danger of serious fires.” 

As regards the city’s fire fighting 
facilities, the engineers say the water 
supply is adequate and the fire depart- 
ment efficient but undermanned. They 
made a thorough inspection of the 
city’s protective facilities and sum- 
marized conditions found as follows: 


“Water Suppiy.—Municipal works; 
organization good; records complete. 
Supply sufficient for present needs. 
Pumping stations of substantial con- 
struction and unexposed, but without 
proper fire protection; reserve pump- 
ing capacity inadequate at the main 
Pettaconset station; reserve’ boiler 
capacity at the Hope station insuffi- 
cient. Three reservoirs of good capac- 
ity. Distribution in two services; an 
extension of the High service into the 


high-value districts furnishes a good 
gravity supply at pressures sufficient 
for direct hydrant streams. Consump- 
tion low. Pressures generally good. 
System of large mains generally ade- 
quate, with good system of secondary 
feeders. Large percentage of small 
mains, generally well gridironed except 
in the High service and outlying dis- 
tricts. Dead ends infrequent in the 
closely built areas. Gate valves widely 
spaced; in generally good condition. 
Hydrants generaily well spaced, in ex- 
cellent condition and of satisfactory 
dimensions. 


“Fire Department.—Full paid, under 
good supervision; financial support 
fair. All members appointed and pro- 
moted by fire commissioners under 
their own regulations; removals only 
for cause. Discipline good; training 
and instruction fair. Strength of com- 
panies seriously reduced during meal 
hours in vacation periods. Apparatus 


fairly well distributed and in good con- 
dition. Engines satisfactory and mainly 
in good condition. Ladder trucks most- 
ly of good type and fairly well equip- 


ped. Insufficient equipment for the 
handling of large streams. Hose not 
regularly tested; supply inadequate. 
Repair facilities inadequate. Response 





to alarms prompt and satistactory.| 


Fire methods mostly modern. Build- 
ing inspections not sufficiently fre- 
quent; plan of following up not effec- 
tive. Records fairly well kept. 

“Fire Alarm System.—Combined 
manual and automatic system, oper- 
ated as manual; fairly well main- 
tained. Headquarters in joisted brick 
fire station not seriously exposed. 
Much of the equipment in poor condi- 
tion; of inadequate capacity and open 
local circuits used; suitable registering 
and testing devices lacking. Storage 
battery cells improperly mounted. Reg- 
isters lacking at fire stations. Few 
boxes have keyless doors; most have 
brush break contracts; many non-inter- 
fering devices cut out; distribution as 
a whole good. Most box circuits heav- 
ily overloaded; some excessively long. 
Circuits undergrcund in the congested 


value district; construction mainly 
good; overhead circuit construction 
fair to poor; maintenance good. Wir- 


ing in buildings fair to poor. Alarms 
fairly well handled. Tests as good as 
present equipment and arrangements 
permit. Records fair, but no maps or 
plans on file.” 





GOOD DECEMBER PROGRAM. 





Insurance Society of New York Has 
Some Excellent Addresses Sched- 
uled for This Month. 





The program of the Insurance Society 
of New York for December will be an 
excellent one with several prominent 
speakers arranged for and the topics 
are diversified enough to please all. 


The dates of the lectures are as 
follows: 

December 3, “Fire Protection, the 
Owner’s Viewpoint,” by Frederic C. 


Mott, consulting engineer. 

December 10, “Some Problems of the 
Counterman,” by Edward C, Decker, of 
the Home Insurance Company. 

December 17, “Some Phases of Work- 
men’s Compensation in the United 
States,” by Edwin W. DeLeon, presi- 
dent of the Casualty Company of 
America. 

December 27, “The King’s English,” 
by Henry W. Eaton. manager of the 
Liverpool & London & Globe Insurance 
Company and president New York 
Board of Fire Underwriters. 





CHANGES AT CLEVELAND. 





City’s Fir2 Department Adopt Plans 
Looking to Greater Efficiency of 
the Force. 





While denying that the changes are 
in consequence of the criticisms of the 
National Board of Fire Underwriters, 
the authorities of Cleveland, Ohio, 
have adopted plans for the material 
strengthening of the city’s fire depart- 
ment. 

Two fiying 
and additional 
soon to be purchased, 
thereto. 


squads will be formed 
automcbile apparatus, 
will be assigned 





Exposition to Have High Pressure. 





It bas been recommended by the city 
engineer of San Francisco that the 
Panama-Pacific Exposition be.equipped 
with ‘thigh pressure fire protection sys- 
tem. The plan is to connect with the 
pipes of the auxiliary water system, the 
exposition comnpany to install the same 
kind of pipes as used by the city in the 
water system. 





ATTENTION, NEW YORK BROKERS! 





Are you aware that THOUSANDS OF 
DOLLARS of Accident and Health com- 
missions could by personal solicitation 
among YOUR OWN CUSTOMERS, be 
started and kept coming your way? | 
wish to connect myself with a progres- 
sive brokerage house to “go after” busi- 
ness. A personal interview might prove 
of mutual advantage. References fur- 
nished. Address: R. H. J., care of 


Eastern Underwriter. 








The Pyrene Extinguisher 













































































The Extinguisher 


THE PYRENE FIRE EXTINGUISHER, 
the device in which Pyrene is used, 
is a strongly-built double-acting pump. 
It throws a continuous stream of 
Pyrene to a distance of thirty feet. 
The Extinguisher is designed for 
strength and ease of operation. 


Pyrene 


Pyrene is a combination of powerful 
gases, maintained in liquid form, with- 
out pressure, and absolutely void of 
moisture. When Pyrene liquid is sub- 
jected to a temperature of 200 deg. F. 
or over, it is immediateiy transformed 
into a heavy, dry, cohering, non- 
poisonous gas blanket. 


When the contents of one extinguisher 
is thrown on the fire 3,760 cubic feet 
of extinguishing gas are generated. 
The hotter the fire, the greater the 
expansion of gases. 


In its liquid state 
neither acid nor alkali. 


Pyrene contains 


Pyrene liquid does not lose its strongth 


or deteriorate with age. 


Pyrene liquid will not freeze at a 
temperature of 60 deg. F. below zero. 
Length 14 in, Weight 5 Ibs. filled. 


Prices $6, $7 and $8. 


Write for information 


Pyrene Manufacturing Co., 1358 Broadway, New York City 








HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 





PERCY B. DUTTON, 


Manager, Rochester, N. Y. 








‘NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN, 


STATEMENT, JANUARY Ist, 1912 
LIABILITIES 


Capital Stock 
Reserve for Re-Insurance. . 


Reserve for Outstanding Losses 
Special Reserve for all Contingent Liabilities. . . 
DNs weccivinnbedons pes 


TOES DOM iic vik civcnnint 

H. A. SMITH, Vice-President 
Assistant Secretaries 

F. D. LAYTON S. T. MAXWELL 


JAMES NICHOLS, President 





644,600.66 
350,000.00 
2,630, 276. 06 


$11, 837. 740.27 
G. H. TRYON, Secretary 


C.S. LANGDON 


SURPLUS TO POLICYHOLDERS $3,630,276.06 











INSURANCE COMPANY OF NORTH AMERICA 
PHILADELPHIA, PA. 


FIRE 


AND TORNADO 
RENT, LEASE, USE 
AND OCCUPANCY 


CAPITAL - $4,000, 000 
ASSETS - $16,953,773 
LIABILITIES - $8,649,873 





A 


MARINE 


AND INLAND TRANS- 
PORTATION, MOTOR 
BOAT, TOURIST 
FLOATER,AUTO- 
MOBILE FLOATER, 
PARCEL MRCEL POST 


LOSSES PAID SINCE 
ORGANIZATION 


$154,461,000. 





yen 


NET - SURPLUS $4,000,000. 
SURPLUS TO POLICY HOLDERS $8,303,900. 


EUGENE L. 
BENJAMIN RUSH, Vice-President 
JOHN O. PLATT, 2nd Vice-President 


ELLISON President 
T. HOWARD WRIGHT, Sec’y and Treas. 
SHELDON CATLIN, Ass’t. Secretary 
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PATTERSON AS MANAGER. 





Will Direct the Underwriting Policy 
of Merged Pacific Coast 


Company. 





Plans for merging the Western Em- 
pire of Spokane, Wash., and the Los 
Angeles Fire, of Los Angeles, Cal., on 
the first of the year have been com- 
pleted, and will be rapidly carried out. 

The enlarged company, to be known 
as the Los Angeles Fire, will have 
assets in excess of $500,000 and a sub. 
stantial surplus. J. Harvey Patterson, 
vice-president and managing under- 
writer of the Los Angeles Fire, will 
hold the same offices with the greater 
corporation. 

A graduate of several of the most 
progressive companies of the East. Mr. 
Patterson is well equipped to direct 
the policy of an up-to-date institution, 
and with the backing he will have 
after the dawn of 1913, the Los Angeles 
Fire may be counted upon as a factor 
in Coast underwriting circles. 





DOCTRINE OF SUBROGATION. 





(Continued from page 10.) 

has been promulgated and acted on by 
the courts with regard to insurance 
law. The very foundation, in my 
opinion, of every rule which has been 
applied to insurance law is this, name- 
ly, that the contract of insurance con- 
tained in a marine or fire policy is a 
contract of indemnity, and of indemnity 
only, and that this contract means 
tlat the assured, in case of a loss 
against which the policy has been 
made, shall be fully indemnified, but 
shall never be more than fully in- 
demnified. That is the fundamental 
principle of insurance; and if ever a 
proposition is brought forward which 
is at variance with it, that is to say, 
which either will prevent the assured 
from obtaining a full indemnity, or 
which will give to the assured more 
than a full indemnity, that proposition 
must certainly be wrong. * * Now, it 
seems to me that in order to carry 
out the fundamental rule of insurance 
law, this doctrine of subrogation must 
be carried to the extent which I am 
now about to endeavor to express, 
namely, that as between the under- 
writer and the assured the underwriter 
is entitled to the advantage of every 
right of the assured, whether such 
right consists in contract, fulfilled or 
unfulfilled, or in remedy for tort capable 
of being insisted on or already insisted 
on, or in any other right, whether by 
way of condition or otherwise, legal 
or equitable, which can be or has been 
exercised or has accrued and whether 
such right could or could not be en- 
forced by the insurer in the name of 
the assured, by the exercise or ac- 
quiring of which right or condition the 
loss, against which the assured is in- 
sured, can be or has been diminished. 
That seems to me to put this doctrine 
oi subrogation in the largest possible 
form, and if in that form, large as it 
is, it is short of fulfilling that which 
is the fundamental condition I must 
have omitted to state something which 
ought to have been stated.’ 

“In pursuing our inquiry it will be 
interesting to examine a number of 
special instances. 

“In a case in the Federal Supreme 
Court counsel for the defendant, a 
common carrier, urged against the claim 
to subrogation that no tort or negli- 
gence or wrongful act of any sort had 
been shown to have been committed 
by the common carrier, and that the 
owner’s right of action against the 
carrier for failure to deliver the goods 
was based merely upon rigid rules of 
the common law making a common 
carrier liable even for accidents, but 
the court held that by such an argu- 
ment no defense was shown, and that, 
inasmuch as the insured had a right 
of action against the carrier, wnico 
aimed to satisfy the loss, the under- 
writers, upon payment of the loss, be- 
came equitably entitled to the same 
right of action whatever its basis. 

“In like manner, before the Colorado 


court, counsel for the railroad company 
contended that there could be no sub- 
rogation because a statute made the 
common carrier absolutely liable for 
the fire loss without proof of negli- 
gence, and that no such proof had been 
furnished. The Colorado court, how- 
ever, held that the unaerwriters were 
entitled to subrogation regardless of 
negligence or wrongdoing by the car- 
rier. 

“Quite analogous to the rule which 
we have already considered in the law 
of suretyship, most of the courts have 
had no difficulty in applying the 
doctrine of subrogation to the case 
where the insurance is taken out and 
paid for by a mortgagee solely for his 
own benefit. 

“The Massachusetts courts, however, 
adopted the contrary view, and in re- 
peated decisions held that the under- 
writers having been paid the full 
equivalent for meeting the loss must 
be left to sustain this loss, although 
it results in a double indemnity to the 
mortgagee. - 

“In a very elaborately considered 
case an insured owner of a building 
made an executory contract of sale, 
pending the fulfillment of which, a 
partial loss by fire occurred, which was 
adjusted with his underwriters and 
paid by them. Subsequently the sale 
was consummated under the pending 
contract, and the full purchase price 
paid to the vendor. Thereafter the 
underwriters brought suit against the 
vendor to recover back the total amount 
paid by them under the policies. The 
insured claimed that the adjustment 
with his insurers could not be opened, 
and that what he had since collected 
under his contract of sale was of no 
concern to them, but the court were 
of the contrary opinion, and the efforts 
of the underwriters were crowned with 
complete success. 

“This important case was decided by 
the English Court of Appeal in 1883, 
but long before this time, namely, in 
1836, our Chancellor Walworth had in 
a dictum laid down precisely the same 
rule. 

“In another interesting English case 
a landlord was insured against loss by 
explosion, but the tenant had also cove- 
nanted in the lease to repair any such 
loss. A loss occurred, which the under- 
writers paid, and which the tenant sub. 
sequently repaired. The underwriters 
thereupon brought action against the 


insured, and recovered back all that 
had been paid under the policy. 
“It will readily occur to us that 


some of these cases of subrogation to 
mere contract rights offer a very inter- 
esting subject for our thoughtful con- 


sideration. The insured has the bene 
fit of two independent contracts, the 
one with an insurance company the 


other with a third party, for example, 
a lease with covenant by the tenant to 
repair. Both these contracts are based 
upon valuable considerations. No 
question of tort or wrong is involved. 
Where shall a loss be put? Can it bu 
said that either the tenant or the under 
writer is primarily liable as compared 
with the other? Is the tenant the real 
insurer, rather than the insurance com- 
pany? Shall the loss be apportioned 
between them under some principle of 
contribution, or the theory that both 
alike are insurers? These questions 
are intensely practical. There are out- 
standing in this State multitudes of 
leases containing covenants on the 
part of tenants to repair. Every under- 
writer’s office and every large broker's 
office will confess to an interest, either 
personal or representative, to an un- 
told amount connected with leased 
premises. And what is the law? 
Where are these losses ultimately to 
rest as between underwriters and third 
parties, both under contract with the 
owner to meet the loss? In this coun- 
try there is 


An Amazing Lack of Decisions 
covering these precise questions. One 
would have supposed that just such 


issues would have come before the 
American courts scores of times. In 
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American of Newark 
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BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1912 
$1,657,481.26 
722.478.7 
HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 
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The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 


EXECUTIVE OFFICE 
30 Vesey Street, New York 
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178 Devonshire Street, Boston, Mass. 
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Net Surplus 2,289,631.94 
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For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital . - $1,000,000.00 
Cash Assets - - 4,820,678.00 
Cash Surplus to Policy 
Holders - - - 2,288,079.00 
The real strength of an insurance company is in 
the conservatiam of its management, and the man- 
agement of THE HANOVER is an absolute as 
surance of the security of ita policy. 
R. EMORY WARFIELD President 


JOSEPH McCORD - Vice-Pres. & Sec'y 
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my own experience I have known of a 
number of instances where tenants 
have taken leases of furnished houses 
for limited periods in the summer, two 
or three or four months, covenanting 
to make good any loss that might occur 


to real or personal property. The 
property in a given case may be 
worth, say, twenty or thirty thousand 
dollars, and the whole rent very likely 
not more than one hundred and fifty 
dollars a month; the landlord who 
owns all the property has insured it; 


the tenant does not own it and has no 
insurance upon it. In many instances 
the tenant might give very little heed 
to any such question of liability created 
by the lease, and might readily sup- 
pose that he was simply guaranteeing 
against some trivial or improbable act 
of negligence on the part of his ser- 
vants, relating more especially to wall 
papers and floors and personal prop- 
erty. The place burns up; who is ulti- 
mately responsible for the the un- 


2 loss, 


derwriter or the tenant? 

“One of our most excellent writers 
on the subject of insurance law was 
John Wilder May, whose two volume 


Boston, 
editions. 


published in 


several 


book on insurance, 








has gone through 

When the famous case of Darrell 
against Tibbetts was decided by the 
English court in favor of the landlord's 
underwriters and against the landlord 
who sought to keep his double indem- 
nity, the one indemnity received from 
the underwriters and the other from 
the tenants, Mr. May seemed somewhat 
staggered. In the next edition of his 
book he refers to the case as involving 
‘a strict, not to say new, application of 
the principle of indemnity and in a 
foot note he adds the following com- 
ments: ‘That the (insurance) contract 
is one of indemnity has been heretofors 
conceded elsewhere than in BE atone as 
elementary, nor are we aware that it 
has ever been seriously controverted. 
But it has been supposed that the in- 
surer contracts that he will indemnify. 
Whether, however, this application of 
the doctrine will receive the approval 
of our courts remains to be seen It 


certainly deals rather summarily with 
rights acquired under lawful coz 
lawfully the considera 
tions are ich cannot 
except by the 





executed, where 


equivalents 





rescinded, or modified 

parties thereto It should Be added 
that when the insurers paid over the 
indemnity they did not kno that the 
lessee was bound to repair.’ 

“The remarks of Mr. May just quoted 
are forcible so far as they go. But | 
insist we must go further. The pith 
and point of our inquiry must be this: 
Shall the law permit the insured public, 
including bad men and good men aljke, 
to utilize their insurance contracts as 
a source of profit? Are such calamities 


and shipwrecl 


conflagrations 
safety of the publ 


as 
periling the 





insurance 





to be converted by canons of 

law into pecuniary  blessi! to in- 
viduals who are insured agalr their 
occurrence, events not to be dreadéd 
and guarded against, but to be hoped 
for and prayed tor, and by unscrupu- 
lous men planned for and labored for? 
If the law aliows any man to make a 
huge profit by his insurance contract, 
then many a man will dé liberately take 
out and hold we pirwiy with that re- 
sult in view. And what sort of a situa- 
tion then shall we have in the com- 
munity ?- 

“A man owns a house worth not 
over $10,000; it is insured to that 
amount; he contracts to sell it for $10,- 
000, and is delighted ith his bargain. 
May. he collect and keep his $16,000, re- 
ceived from the purchaser, and $19,000 


more clear profit received from his un- 
derwriter, and thereby realize from the 
sale and the fire combined $20,090? If 
sc, he will certainly be apt to welcome 
a fire, and if he does not deliberately 
drop the spark that occasions destruc- 
tion, it is not likely that he will use 
any special precaution to prevent it. 
“Mortgagees find it difficult indeed to 
realize more than 5 per cent. interest 
on their loans in this city. Think, 


then, of doubling the whole principal 


THE  BASTERN UNDERWRITER 


and perhaps within a few days after 
the loan is made! The mortgagee has 
paid out $10,000 as a loan, and 
that, one would suppose, is the total 
amount of principal which he is to re- 
cover back. Shall he collect and keep 
$10,000 from the mortgagor and $10,- 
000 more from his underwriter? Shall 
such a possible plan of procedure be 
ever present before his eyes, stamped 
with the approval of the courts? 
“That is the question that confronts 
us. What is the fair meaning of a 
promise to pay fcr actual loss? What 
does public policy demand? If the 
rule of indemnity is to prevail, it is 
obvious that we must apply our doc- 
trine of subrogation so that it shall 
cover not only claims arising out of lia- 
bility for the loss, negligence, breach 
of duty, wrong doing in any form, but 
also claims arising out of contracts as 
well, and, indeei, rights of all sorts, 
an enforcement of which will diminish 
the loss. Is not this the sound and 
simple proposition: The underwriter 
is lawfully interested in any right 
which diminishes the loss of the in- 
sured, because it is only that loss that 
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he ought to pay, and only that loss 
that he has agreed to pay? 

“The doctrine is admirably _ illus- 
trated in a case decided by the United | 
States Supreme Court: Insurance, is-| 
sued to the American Tobacco oer 
pany, covered, among other items, 
totally lost, several thousand dollars | 
worth of unused internal revenue. 
stamps, the full face of which, under 
the provisions of the United States 
Revised Statutes, was redeemable from 
the United States. The underwriters, 
having paid the loss, claimed reim- 
bursement from the Government by 
virtue of this ‘octrine of subrogation. 
Certainly the Government was in no 
wise responsible for the fire or the 
loss. Nevertheless, the underwriters 
succeeded in maintaining their right to 

full reimbursement. (United States 

American Tobkaccc Company, 166 U. 
S., 468.) 


Rights Only are Included—Not Gifts. 


“But on the other hand, the English 
curts have decided that while the doc- 
ine of subrogation extends to all 
sorts of rights the enforcement of 
which will diminish the loss, it will 
not extend to gifts, where the grantor 
of the gift had no intention of there- 
by benefiting the underwriters. This 
rule became established in connection 
with payments made by the United 
State Government after the late Civil 
War, by way of restitution to parties 


who had been injured by acts of our 
cruisers during chat war. The claims 
for restitution, you will remember, 
were known as the Alabama claims. 
The parties injured, in the particular 
case decided, had been insured and the 
underwriters had paid as for a total 
loss. Subsequently the underwriters 
sought to recoup themselves by claim- 


ing the money which the insured had 
collected under the Act of Congress, 
but the English court refused gubroga- 
ion in that case, and held that the in- 
sured had no right to the money, 
that the action of the United States 


Government was rather in the nature of 
1 gift to the insured, intended to benefit 
only the insured, and that therefore nc 
right based thereon passed to the un- 
lerwriters. 


Rights as They Exist at the Time of 
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Loss. 
“Unless the policy provides other- 
wise, the doctrine of subrogation at- 


aches to rights of the assured against 
third parties as they exist at the time 
of loss. From the time of loss and 
thereafter, the insured must not alien- 
ate, release or disturb such rights to 
the prejudice of his underwriters, 
without the underwriters’ consent. But 
before loss the insured may dispose of 
his rights as he will, for example, in 
a bill of lading which may practically 
cut off any right of subrogation unless 
his representations to his underwriters 
or the warranties of the policy prohibit. 

“Mr. Richards quoted from a num- 
ber of New York decisions, and in con- 








cluding this branch of his subject said: 

“Tf these remarks which I have just 
quoted fairly embody the law of this 
State as it exists today, and I am not 
aware that they have ever been over- 
ruled, then have those of you who are 
underwriters much cause for hope as 
regards the ultimate solution of the in- 
teresting problems which I have en- 
deavored to set before you. Observe 
that in the Tyler case the right under 
discussion was the right to purchase 
price, a right based simply upon an 
executory contract of sale with a third 
party, a purchase price that had to be 








paid to the vendor regardless of any 
question of fire, insurance or loss; and 
to that mere contract right our old 
Supreme Court of Judicature declares 
this doctrine of subrogation will un- 
doubtedly attach, for the reimburse- 
ment of underwriters who have already 
indemnified the vendor. In _ these 
clearly expressed views of two of our 
most illustrious judges, do I not bring 
to you an encouraging offset to the 
dictum contained in the Foley case, 
afterward quoted in the elevator case, 
regarding an allowance of double com- 
pensation to the insured?’” 























REFEREE COMPLETES OPINION. 





Orders Trustee to Turn Over Funds For 
Reinsurance—Had Right to Cancel 
Trust Deed. 





The Sovereign Fire was upheld in all 
of its contentions in the case growing 
out of the reinsurance of its American 
business in the Globe & Rutgers and 
the Citizens Fire of Baltimore, as shown 
in the complete opinion of Referee 
George Gordon Battle. The opinion 
reads in part as follows: 

“The controlling and primary purpose 
of this trust is for the benefit and se- 
curity of the policyholders of the de- 
fendant insurance company. Its secon- 
dary and subordinate purpose is for the 
benefit and protection of creditors other 
than policyholders. All the provisions 
of the trust agreement must be so con- 
strued as to promote the primary pur- 
pose of the trust—the benefit and se- 
curity of the policyholders. The deposit 
is made under the statute, and the stat- 
ute primarily controls the trust, and, 
as has been stated, any provision of the 
trust deed which would contravene this 
primary purpose of the trust would, in 
my opinion, be entirely void. After this 
primary purpose has been satisfied, and 
after the policyholders have been fully 
protected and secured, then by the 
terms of the trust deed, and not ‘by the 
force of the statute, the parties to the 
trust have agreed that the funds shall 
be used for the benefit and protection 
of creditors other than the policy hold- 
hi: 2. 

“As to the suggestion that the duty of 
the trustees involves the exercise of dis- 
cretion, and that therefore the court 
should not instruct it, I am of the opin- 
ion that this contention is not well 
founded. In the first place, the trus- 
tee comes into court itself asking for 
instructions. It does not claim in its 
complaint that its duty under paragraph 
fifth of the trust deed is discretionary, 
and that it is entitled to exercise it 
without the instructions of the court. 
On the contrary, it refuses to exercise 
its powers, whatever it may conceive 
them to be under paragraph fiftlf of the 
trust agreement, and has asked for the 
instruction of the court. Consequently 
I think that the trustee is estopped from 
claiming that it has such a discretion 
under the provisions of paragraph fifth 
as will prevent the court from instruct- 
ing it. * * * (The president, etc., 
of the Newburg, etc., Turnpike Road 
vs. Miller et al, 5 Johns. Ch. 100, 113.) 
And, furthermore, from the nature of 
this trust, I do not think the trustee 
had any arbitrary discretion. If the 
United States manager made a requisi- 
tion under paragraph fifth for the pur- 
pose contemplated in that paragraph, 
and if the requisition could be granted 
without impairing the benefit or se- 
curity of the policyholders or creditors, 
then in my opinion it became the duty 
of the trustee to grant the request. * 

* 4% 

Beneficial to Policyholders. 

“In the first place, I am of the opinion 
that a payment for reinsurance, pro- 
vided it can be done without impairing 
the security of the policyholders, is 
beneficial to the policyholders. The 
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statute recognizes and approves rein- 
surance, and preseribes the method of 
its accomplishment (section 22, Insur- 
anee Law). It is better for the policy- 
holders to have their policies reinsured 
in reputable and solvent companies than 
to cancel outstanding policies at some 
loss, go to the trouble and expense of 
securing their unearned premiums and 
of procuring a new policy in another 
company. Also, there is always the 
possibility that the policyholder may not 
be able to obtain as advantageous a pol- 
icy or any policy in a new company. 
Therefore, I am of the opinion that re- 
insurance ts a benefit to pohicyholders, 
provided it can be accomplished with- 
out impairing the security of such pol- 
icyholders, and that payment for the 
purpose of such reinsurance is a pay- 
ment for the benefit of the United States 
branch under paragraph fifth of the 
trust deed. 

“In this connection I may say that I 
find from the evidence in this case that 
the Globe & Rutgers Fire Insurance 
Company of New York and the Citizens 
Fire Insurance Company of Baltimore 
are both of them solvent and reputable 
companies legally doing business in this 
State, and that the contemplated con- 
tracts of reinsurance will amply pro- 
tect the policyholders of the defend- 
ant as to all reinsured policies. Also, 
it appears from the evidence that these 
two contracts of reinsurance will cover 
all the outstanding risks of the defend- 
ant company in the United States, ex- 
cept those upon which losses have al- 
ready accrued, and except those which 
are reinsured elsewhere. And also it 
appears that the amount of policies re- 
insured elsewhere is negligible in con- 
sidering the questions in this case.* * * 

“And in this connection there is to 
be noted the opinion of Attorney 
General Rosendale in 1893 to the effect 
that insurance companies retiring from 
business may withdraw from the de- 
posit with the Superintendent of Insur- 


ance all securities in excess of an 
amount sufficient to secure policy- 
holders in the United States which 


were held in trust for all such policy- 
holders (New York Attorney General’s 
reports, 1893, p. 216). 

“The object of the deposit of securi- 
ties with the Superintendent and with 
the trust company is for the benefit 
and security of the policpholders. So 
long as the insurance company is con- 
tinuing to transact business in this 
State it is the intent of the statute that | 
this fund of securities in the hands of | 
the Superintendent of Insurance and | 
in the trust company shall remain in.- | 
tact. But when the insurance company 
ceases to do business in the United 
States and is winding up its business, I | 
find no provision in the statute which | 
requires that this large fund of 
$500,000 shall remain intact until | 
every ‘policy in any of the possessions 
of the United States shall have run out 
by expiry or by cancellation. Such a | 
construction would impose a arent | 
hardship upon the insurance compan- | 
ies. Nor does it seem at all necessary | 
for the adequate protection and secur- | 
ity of the policyholders. 

I am of the opinion that the letter | 
and the spirit of the statute will be | 
satisfied by a construction which ‘per- | 
mits a fire insurance company which | 
has ceased to transact business in this | 
country, and is winding up its business 
to withdraw from the securities de- 
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posited with the trust company, and 
with the Superintendent of Insurance 


for the purpose of paying loss claims | 


as and when such claims may have 
been ascertained and presented, securi- 
ties sufficient therefor, provided always 
that there remains in the hands of the 
Superintendent of Insurance or of the 
trust company securities in excess to 
an amount sufficient to secure all re- 
maining policyholders in the United 
States, including the term policyhold- 
ers, of course, policyholders upon 
whose policies losses have already 
accrued. And in this respect I can see 
no difference between the funds held 
by the Superintendent and those held 
by any approved depositary, such as an 
approved trust company. 

“And inasmuch as it is for the ben 
efit of the policyholder in the case of 
a retiring company for their risks to 
be reinsured, provided it can be done 
without impairing their security, I am 
of the opinion, from the same reason- 
ing as above, that a retiring fire insur- 
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ance company which has ceased to do 
business in this country, and is wind- 
ing up its business, may lawfuily with- 
draw from securities on deposit with 
the Superintendent of Insurance and 
with any approved depositary, such as 
a trust company, securities for the pur- 
pose of effecting contracts of reinsur- 
ance covering all outstanding risks, 
provided there remains in the hands of 
the Superintendent and the depositary 
securities in excess of an amount suffi- 
cient to secure all policyholders upon 
whose policies losses have accrued. It 
is urged on behalf of the plaintiff that 
in the present case the provisions of 
paragraph 7 of the trust deed are in- 
consistent with the idea that under 
paragraph 5 the company may with- 
draw its funds on the request of its 
own manager and without the consent 
of the Superintendent of Insurance, 
unless the said funds are in excess of 
the amount required by the insurance 
law. I do not so understand it. Para- 
graph 7 relates to a specific case; 1. 
e., Where there is such al excess over 
the amount required by the insurance 


law. It does not prohibit withdrawals 
under paragraph 5. And the construc- 
tion which has been outlined above 


gives due effect to the provisions both 
of paragraph 5 and paragraph 7. * * 
Company Amply Solvent. 

“It will be seen, therefore, that the 
United States branch is amply solvent; 
furthermore, it is conceded that it is no 
longer writing any business in the 
United States, but is winding up its 
business in this country. Mr. Wilson 
testified that under the terms of the 
contracts of reinsurance, it would cost 
as of November 21 to reinsure all out- 
standing policies (except a negligible 
amount of policies already reinsured, 
and except policies on which loss had 
already accrued) $233,605. 

“Of course if the contracts for rein- 
surance are carried out the item of un- 


earned premium liability would be 
wiped out. This item of unearned pre- 
mium liability amounts to $314,839. 
Deducting this amount from the total 
liabilities (which amount to $429,656.- 
34) leaves a balance of $114,817.34. 
Deducting the cost of reinsurance 
(amounting to $233,605) from the as- 


sets (amounting to $541,714), leaves a 
balance of $308,199. Consequently, if 
this reinsurance should be effected 
there would be assets of the company 
amounting to $308,199. to take care of 
liabilities amounting to $114,817.34. 
This would seem to be an ample mar- 
gin of safety, and upon this showing I 
should have no hesitation in advising 
the withdrawal from the plaintiff of se- 
curities sufficient to effect this reinsur- 
ance, providing that the withdrawal 
should be under the supervision of the 
Superintendent of Insurance, so as to 
secure the application of the securities 
withdrawn to the payment of the. pre- 
miums on the contracts of reinsurance. 

“But it is ary in the pres- 
ent case to decide this point, or to di- 
rect this judgment; because the sec- 
ond demand superseded the first, and 
if. the second demand may properly be 
granted the ‘irst demand may be dis- 
regarded 

“As to this second demand based on 
the attempted revocation of the trust, 


unnecess 


it is clear that the trust deed in its 
eighth paragraph authorizes the de- 
fendant to revoke and abrogate the 
trust agreement, provided that such 
revocation and abrogation shall be ac- 
complished according to law. and ‘pro- 
vided that the rights of their policy- 
holders and creditors in the United 
States shall not thereby be effected 
or impaired.’ Of course this right to 
reyoke the trust: must be exercised in 
such a way as not to contravene its 
primary purpese—for the benefit and 
security of the policyholders and the 
creditors. If, however, other and 
adequate provision is made for the 


benefit and security of the policyhold- 
and creditors then the defendant 
is entitled to revoke and abrogate the 
trust. Obviously, it would not impair 
the rights of the policyholders or cred- 


ers 
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SECRETARY OF NATIONAL UNION. 





W. F. Braun Elected to Office, While 
W. G. Armstrong Becomes Assistant 
Secretary. 





In succession to B. D. Cole resigned, 
William F. Braun has been elected sec- 
retary of the National Union Fire, of 
Pittsburgh, William G. Armstrong at 
the same time being chosen assistant 
secretary. 

Mr. Braun was formerly superintend- 
ent of agents for the company, before 
that in turn holding several respon- 
sible positions in the West. He is a 
man of fine integrity, an efficient un- 
derwriter and a well balanced man of 
affairs. 

Mr. Armstrong had charge of the 
San Francisco business of the National 
Union where his work was such as to 
earn the commendation of President 
Cole. 

The National Union has had a pros- 
perous year thus far, and will likely 
be able to put out an attractive state- 
ment at the beginning of 1913. 





WILL CONTEST KY. RATES. 





(Continued from page 1.) 


court. The Kansas law in its entirety 
was attacked, the case now being before 
the Supreme Court of the United States, 
but the reduction made under it on cer- 
tain classes was not attacked. It is now 
believed that it would have been better 
if the Kansas reduction had been re- 
sisted in court at that time. | 
The amendments to the original order | 
permit certain charges on defective 
flues, exposures, etc., and cut in two the 
reduction on farm barns, the net re 
sult being to reduce thr reduction orig- 
inally ordered, 5 to 8 per cent. The 
original reduction was estimated at 33 
1-3 per cent. on the two classes involv- 
ed, and as amended is estimated at from 
25 to 28 per cent. The companies still 
regard this as excessive, in view of their 
experience on the two classes and their 
lack of profits on the entire business of 
the State during the last two years. 
The original reduction on farm prop- 
erty, including dwellings and barns, was 
about 20 per cent. The board has taken 
into consideration the greater hazards 
of the barns as compared with dwellings, 
and has made the reduction on barns 
about 10 per cent. In the dwelling rates 
a number of charges are provided, in- 
cluding 25 cents for metal, tile or brick 
on edge flues, or cement less than four 
inches thick, and 10 cents for flues on 
brackets in frame buildings. Ten cents 
is added for incubators or brooders and 
for gasolene automobiles or motor 
eycles, and five cents for gasolene 





iters for this balance to be paid over 


to the Superintendent of Insurance. 
Section 27 of the Insurance Law pro- 
vides: 

Permitted by Law. 

“*The said superintendent may also 
receive such additional amounts as 
said foreign insurance company shall 
deposit with him, but any additional 


amounts now on deposit, or which may 
hereafter pe deposited with the said 
superintendent, shall be received and 
held by him as a voluntary deposit, in 
trust for all the policyholders of said 
foreign insurance company in the 
United States, and any securities in ex- 
cess of said $200,000 as aforesaid, shall 
on the written request of said foreign 


insurance company be transferred to 
the trustee appointed by said com- 
pany, as in this section provided.’ 


“The law, therefore, permits the de- 
posit of these additional securities 
with the Superintendent of Insurance. 
In my opinion if the balance of se- 
curities now held by the plaintiff trust 
company is transferred to the Super- 
intendent of Insurance, to be held by 
him under the provisions of section 27 
of the Insurance Law, and also under 
the provisions of the trust deed, the 
rights of the policyholders and cred- 
itors would not be affected or impaired.” 





stoves. An elaborate scale of exposure 
charges also has been worked out. 

The regulation upon the subject pre- 
mulgated by the Board under date of 
the first inst., reads thus: 

“Pursuant to notice given by the 
State Insurance Board to the Insurance 
Companies authorized to do a business 
of insurance against loss or damage by 
fire, lightning or windstorm in the 
State of Kentucky, under date of Sep- 
tember 30, 1912, and after having con- 
sidered objections filed: 

“Now, therefore,. you are hereby noti- 
fied that the State Insurance Board of 
the State of Kentucky, has adopted and 
hereby publishes a general basis sched- 
ule and tables by which rates charged 
for insurance by companies writing fire, 
lightning and windstorm insurance in 
said State must be obtained for policies 
issued covering farm property in gen- 
eral, private barns, dwellings and con- 
tents, situated in the various classed 
towns and cities in said State, the same 
to be the legal rates effective in said 
State from and after the first day of 
December, 1912. 

“The said schedules and tables, in- 
cluding basis rates and exposures and 
other charges that they may be added 
to the basis rates, are hereunto at- 
tached and shown herein. 

“The classification of the cities and 
towns, viz.: from first to sixth class in 
said State, as filed by the insurance 
companies doing business herein, with 
said Board, shall be effective until such 
time as a change therein shall be made 


by the action of said Board; except, 
that the cities of Newport and Coving- 
ton are now advanced to the second 
class, on the classes of property cov- 
ered by the rates referred to.” 

As the combined loss experience of 
the 108 companies reporting to the 
Kentucky Insurance Department last 
year was 68.8 per cent., it is hardly ap- 
parent to the lay mind why former 
rates should have been substantially 
cut. On the contrary, they should have 
been materially increased. 

It will be interesting to observe now 
whether companies will care to insure 
dwellings in Kentucky at the rates pre- 
pared by the State Board, or whether 
property-owners will be forced to carry 
their own indemnity. 





INCREASED WATER SERVICE. 





Mains at Trenton, N. J. Extended at 
Lost of $120,000—Eastern Section 
of City Protected. 





At a cost of $120,000 the water service 
of Trenton, N. J., has been very 
materially extended, larger mains now 
covering East Trenton, Wilbur and 
Chambersburg. 

The size of the new mains varies 
from 36 inches near the reservoir to 
16 inch distribution mains at Green- 
wood. 

The pressure is increased nearly 
twenty pounds, a fact that will greatly 
aid the fire-fighters in case of need. 
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CASUALTY AND 








DRASTIC TREATMENT FOR EVIL. 


Insurance Commissioners Also Plan 
Uniform Law for Admission of 


Mutuals. 


The National Convention of Insur- 
ance Commissioners, which is holding 
its adjourned meeting at the Hotel 
Astor, proposes to make rebating a 
felony in all branches of the business 
other than life. The situation es- 
pecially in the health and accident 
lines demands strenuous treatment and 
the commissioners propose to stop 
also the twisting of policyholders and 
of agents in that line. 

A uniform law was favored which 
will allow the formation of inter-insur- 
ance or mutual concerns in all States, 
for the writing of all kinds of insur- 
ance other than life, accident and 
health. These inter-insurers are to be 
placed under the supervision of the in- 
surance departments. 

The reason for this law lies in the 
desire of employers in certain classes 
of business to form exchanges for the 
writing of employers’ liability and 
workmen’s compensation insurance. 
Fire insurance by such exchanges has 
become an established fact in all 
States where large plants are located 
and the commissioners of some of them 
have had little control over their oper- 
ations, while the stock companies have 
been doing business under all sorts of 
regulation. 

The convention favorg the enact- 
ment of a law providing fcr standard 
provisions in the accident and health 
policy. This proposed law differs from 
the one now in force in New York, 
Massachusetts and a number of other 
States, in that it specifies the wording 
which shall be vsed by all companies. 
Now the insurance departments ap- 
prove the wording submitted by the 
individual companies. 





TWO COMPENSATION PAYMENTS. 





Travelers Cites Interesting Typical 
Examples Under Different State 
Systems. 





The Travelers has had two com- 
pensation loss payments which are in- 
teresting as offering typical examples 
of risks of this kind. They are under 
different State systems, one being in 
Massachusetts and the other under the 
Illinois law. 

That the general taxpayer is indirect- 
ly exposed to a compensation loss and 
that municipalities need insurauce, 
quite as much as private enterprises, 


is shown in the following case in 
Massachusetts. 
When the compensation law went 


into effect the selectmen of the town of 
Palmer, Mass., insured the town with 
the Travelers Insurance Company. The 
first accident in Palmer coming within 
the new compensation law occurred 
August 31. The injured was employed 
as a laborer on the highway and was 
injured by a runaway team. His in- 
juries consisted of two broken ribs and 
various bruises of the body. His week- 
ly wages were $12, hospital bill in the 
case $14, doctor’s bill $75 minimum, and 
the probable duration of disability will 
be at least three months, calling for 
an approximate payment by the Trav- 
elers of $150. The payment on this 
one loss will probably exceed the en- 
tire premium paid by the town for its 
insurance, 

In the Illinois case, a car company 
had in its employ a young man twenty 
years old as a machine hand. He had 
worked but eight days when, on August 
12, he met with an accident which re- 
sulted in the loss of hig left hand at the 


wrist. At the time of the accident he 
had finished the work assigned to him 
on a self-repeating rip saw. Without 
instructions he undertook to clean the 
shavings from the machine while it was 
in motion. This machine was pro: 
tected by a safety device and it could 
have been wholly stopped in a minute 
by the use of a device provided for that 
purpose and not five feet away. Disre- 
garding every provision made for his 
safety and violating his employer’s rule, 
he was grievously injured. 

The operative was a man of experi 
ence, who fully realized the danger ot 
his act. His misconduct, however, does 
not relieve the employer under the 
Illinois law since the employe did not 
deliberately intend to cause his injury, 
and very substantial compensation will 
be paid. 

The ramifications of compensation in 
practice are many and uncertain. The 
ultimate cost is incomputable except 
by means of insurance in a strong stock 
company at a fixed premium rate. 





TO DEFINE CASUAL EMPLOYMENT 





New Jersey Court Will Consider Un- 
settled Point in Edge Law—Question 
of Compensation. 





The question as to what constitutes 
“casual” employment under the pro- 
visions of the Edge compensation law 
of New Jersey kas never been decided 
and special interest attaches to a case 
now before the ‘ocal court at Newark, 
because the employer refuses to pay 
the compensation claimed under the 
Edge law on the ground that the em- 
ployment was “casual” those so em- 
ployed not being included in the com- 
pensation plan. 

A boarding house keeper in Newark, 
Mrs. Jennie Lynch, hired a man named 
Sugust Hubbe, without any specifica- 
tions as to compensation or term of 
employment. She says she wanted him 
to work for about two hours. 

While fastening a clothes line to a 
pole, the pole broke and Hubbe fell. 
His jaw was fractured and he received 
minor injuries, all of which incapact- 
tated him for 11 weeks. 

The defense beside urging that the 
man was wilfully negligent and intoxi- 
cated, sets up that the employment was 
“casual.” This is the subject uporr 
which the court desires briefs. Judge 
Martin also desires briefs on the dis- 
ability arising from a fractured jaw in 
case the employment was not “casual.” 
One physician, called as an _ expert, 
testified he knows of no way of esti- 
mating the amount of such a permanent 
incapacity. The question arises under 
the following clause of the Edge law: 

“In all other cases in this class the 
compensation shall bear such relation 
to the amounts stated in the schedule 
as the disabilities bear to those pro- 
duced by the injuries named in the 
schedule.” 





BACK IN HARNESS. 





J. G. Cloud Appointed Resident Mana- 
ger at Philadelphia for Fidelity & 
Deposit Co. 





After an absence therefrom of a short 
time J. G. Cloud is once more in active 
insurance harness, having been ap- 
pointed resident manager at Philadel- 
phia for the casualty branch of the 
Fidelity & Deposit Company of Balti- 
more. C. R. Dennis has been chosen 
assistant resident manager. 

Mr. Cloud has had a long, varied and 
valuable experience in the casualty 
field, and is well equipped to make a 
success of his new connection. 





The First National Fire Insurance 
Co., of Washington, D. C., has been 
licensed in New Jersey. 


AUTO ACCIDENT 


CLAIMS. 





Travelers Gives Interesting Statistics 
—Cranking Leads Number, Collision 
Most in Amount. 





The claims under personal accident 
policies due to automobile accidents as 
experienced by the Travelers during 
the nine months of 1912, show some in- 
teresting comparisons both between 
the different causes of accidents and 
the number and amount of the claims 
arising. The claims ani amounts were 
as follows: 


Causes. Number, Amount. 
Raerwewaeds 448 $73,057.79 
Foreign matter in eye 19 592.64 
ES 6650) dcr tows a 27 1,961.05 
Entering or leaving... 93 6,473.23 
Skidding or ditching. 97 43,986.04 
ee ee 45 10,514.56 
Caretaking, repatring. 116 7,714.78 
CE isin eNesasees 82 45,912.35 
Around Garage ...... 27 1,567.93 
Miscellaneous ....... 16 2,646.79 

970 $194,427.16 


Of the total benefits paid, $97,881.25 
was for deaths, and $96,546.91 for dis- 
abling injuries. 

Caused by Autos. 


Pedestrians ......... 50 $5,210.74 








WON. Stbsdexededs 41 4,192.47 
ee ee ee 1,916 $203.830.37 
That only 50 claims were paid to 

pedestrians and 41 to occupants of 


vehicles does not signify that such ac- 
cidents were few, but that only a small 
proportion of the victims carried ac- 
cident insurance. 

The automobile hazard to occupants 
in proportion to the people exposed 
overshadows every other cause of ac- 
cidents. The fact that the Travelers 
alone paid 97) claims for $194,427.16 in 
nine months for a cause of accident 
which is almost entirely recreative, 
gives food for thought. 

Cranking of automobiles contributes 
the largest number of accidents, gen- 
erally sprained wrists or broken arma, 
requiring payments on an average of 
$163 in each case. 

The most serious accidents were oc- 


casioned by skidding, ditching and 
collisions, the former requiring an 
average payment of $453.46 and the 
latter an average of $559.90 for each 
case. 





APPOINTS NEW YORK MANAGER. 





New England Casualty Names Vice- 
Pres. George T. Parker—E. G. 
Letzkus Assistant. 

President Corwin McDowell of the 
New England Casualty Co., announces 
that the New York branch office opened 
on December 2, will be in charge of 
Vice-President George T. Parker 
manager and that he will be assisted 
by E. G. Letzkus. Vice-President 
Parker has charge of the fidelity and 

surety business at the home office. 

The Armstrong Agency will continue 
to have entire charge of the business- 


as 


getting facilities, and is in no way 
affected as general agents of the New 
England Casualty Co. It will be re- 


lieved of all underwriting clerical work, 








reporting its business through the 
branch, the offices of which are ad- 
joining. 
First Hearing Under Law. 
The first case in this country under 


the recent workingmen’s compensation 
act was given a hearing last Wednesday 
at the court-house before an arbitration 
board. The case is that of V. Scounakis 
against the Rice-Valentine company of 
this city and the Aetna Insurance Com- 
pany of Hartford, and the hearing be 

fore the board is to determine the dan 

ages to be allowed under the new act. 
James B, Carroll, chairman of the state 
industrial accitlent board, was chairman 
of the board of arbitrators under the 
provision of the law which requires a 
member of the State board as chairman | 
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of the board giving the hearing. At- 
torney H. A. Buzzell was appointed to 
act for the defendants and a third mem- 
ber was appointed by the plaintiff 
Scounakis asks for damages for person- 
al injuries received while working in a 
ditch under the employ of the Rice-Val- 
entine company.—-Springfield (Mass.) 
Republican. 


MEMBERSHIP TO BE INCREASED. 





Additional Casualty Companies Signify 
Willingness to Join Workmen's 
Compensation Bureau. 





When the Workmen’s Compensation 
Bureau meets in this city to-day it is 
predicted that several powerful casualty 
companies that have steadfastly refus- 
ed to join the movement thus far, will 
apply for membership, and will at once 
be admitted. A gathering of the Bureau 
was held on Tuesday but failing to dis- 
pose of the work in hand adjournment 
was had until the 5th inst 





CLOUDS ON SURETY HORIZON. 





Demoralization Threatened by Attitude 
of Some Companies—Open Cutting 
on Pacific Coast. 





The outlook for harmonizing condi- 
tions in the Surety Association of Amer- 
ica grows less favorable each day and 
the situation now is regarded as critical 
An open break would not surprise any- 









one. 

The chief factors are the situation on 
the Pacific Coast, where rate-cutting is 
being done wide open, the refusal of 
some of the companies in the surety 
association to abide by the agreements 
ind last but not least the outside com- 
panies Two companies are named as 
the chief offenders. 

The competition of the outside com- 
panies is back of most of the troubles 
of the surety association and its inabil- 
ty to keer the mem he re ] ‘ 7 mn 

Chicago Surety Co. Launched. 

The Chicago Bonding & Surety Co. 
has been licensed by the Ilinois In- 
surance Department with a capital of 
$250,000 and a surplus of $50,000. Rep- 
resentative A. J. Sabath is president, 
and Oliver F. Roberts, superintendent 
of the surety and burglary department 
for the Globe Indemnity Co., is secre- 


tary. 


Sues Stove Polish Manufacturer. 





(aiming to have been badly burned 
through the explosicn of stove polish, 
Adela M. Sherman, of Troy. N. Y., has 
sued the J. L. Prescott. Company, mann- 
facturers of the product for $20,000 
damages 


General Agent for Dela. Underwriters. 


To Lamping and Compary, Inc., of 
Seattle, has been given the general 
agency of the Delaware Underwriters 
ef the Westthecter Fire for Oregon, 
Washington and Idaho 


Plate Glass Underwriters Meet. 


The Plate Glass Underwriters Asso 
ciation is meeting this morning when 
some important matters concerning 


local rates are to be discussed 


~ The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Managet 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACCENTS WANTED 











18 


THE EAsTERN 


UNDERWRITER 





December 5, 1912. 











OPENS SOUTHERN DEP’T OFFICE, 





Accident Appoints 
Covering 


North American 
Conley & Vanderpool 
Seven States. 





The North American Accident Co. of 
Chicago, has opened a southern depart- 
ment at Atlanta covering seven States 
and has appointed as managers the 
new firm of Conley & Vanderpool. Ex- 
tensive offices have been opened in the 
Candler Annex and the new department 
was ready for business December 1. 
The new firm is composed of Harry C. 
Conley and Fred W. Vanderpool. 

Harry C. Conley is well known to 
the casualty fraternity throughout the 
South, having up to a few months ago, 
been Southern manager for the United 
States Health & Accident Insurance 


Company of Saginaw, Mich. He has 
many friends throughout the South, in 
the casualty business, who will learn 


with pleasure of his return to the busi- 
ness. Mr. Conley started his insurance 
career in the home office of the com- 
pany, working his way up to assistant 
secretary at the time he was chosen to 


manage the Southern territory of the 
company. 
Fred W. Vanderpool is particularly 


well known to the insurance fraternity 
throughout the South, having been con- 
nected with the Insurance Field, of 
Louisville, Ky., for the past five years 
in charge of their Atlanta office. Being 
in this public position, his acquaintance 
with all lines of insurance, as well as 
with the managers, special and local 
agents, gives him a wide knowledge of 
insurance affairs over the _ territory 
which will be covered by the new de- 
partment office of the North American. 
He came to Atlanta seven years ago, 
being at that time connected with the 
Insurance Herald of Atlanta. After two 
years with this company, he resigned 
to take up similar work with the In- 
surance Field in charge of their adver- 
tising and news service, from Texas to 
Virginia, with headquarters in Atlanta. 
Some two years later, he was elected 
assistant secretary of the Insurance 
Field Company, which position he now 
resigns to take up the active end of the 
insurance business. His many friends 
throughout this large territory will wish 
him much success in his new business. 





MINING ACCIDENTS. 


Over 1,453 Persons Killed During First 
Eight Months of Year—Pennsylvania 
nas Largest List. 





The department of the interior has 
just issued a bulletin showing the num- 
ber of accidents in coal mines of the 
United States, and comparing the ac- 
cidents of 1912 with those of the years 
of 1910-11. Only the first eight months 
of 1912, however, are available at this 
time. 

The bureau has received monthly re- 
ports from every State having a sys- 
tem of coal mine inspection, with the 
exception of Kentucky. The mine in- 
spectors and mining departments of 
these States have reported a total of 
1,453 men killed in an¢ about the coal 
mines during the first eight months of 
1912. In January, 228 men lost their 
lives; in February, 196; in March, 351 
in April, 73; in May, 141; in June, 157; 
in July, 159; in August, 148. These 
figures indicate that unless there are 
a number of exceptionc! disasters dur- 
ing the remaining four months of the 
year there will be a substantial de- 
crease in the total number of deaths in 
1912 as compared with those of 1911. 

Rate Per Thousand. 

During the calendar year 1911 there 
were 2.719 men killed by accidents in 
and about coal mines in the United 
States as compared with 2,840 men 
killed in 1919, a decrease of 121 deaths. 
The fatality rate for 1911 per 1,090 
men employed in and about the mines 
was 3.73 as compared with 3.92 in 1910, 
and the death rate per million short 
tons of coal mined decreased from 5.66 
in 1910 to 5.48 in 1911. The number of 
tons of coal mined per death increased 


from 177,000 to 183,000. There was, 
therefore, a distinct improvement in 
1911 over the previous year, continu- 
ing the improvement which has been 
made almost steadily since 1907, when 
the death rate per 1,000 men employed 
reached a maximum of 4.88 due to a 
number of exceptionally disastrous ex- 
plosions. 

There has been a _ substantial de- 
crease in the fatality rates in che coal 
mining industry of the United States in 
the last half decade, and, as already 
stated, the indications are there will be 
a still further decrease in the rates for 
1912. 

For the first six months of 1912, Ala- 
bama reports 56 men killed in and 
about the mines in that State, as 
against 209 in 1911, and 238 for 1910. It 
will be remembered, too, that it was in 
1911, when the appalling disaster oc- 
curred at the Banner mine, in which 
128 persons lost their lives. This dis- 
aster and the one at Briceville, Tenn., 
where 84 lives were lost, head the lists 
of mine disasters for 1911. 

Pennsylvania in Lead. 

Pennsylvania leads with the number 
of men killed, reporting in 1912 from 
the anthracite mines, 381 for eight 
months, and for the bituminous mines 
279, but according to the number of 
men employed and the number of tons 
mined her percentage will compare fa- 
vorably with Alabama for 1912. In for- 
mer years Pennsylvania has had a 
much lower percentage of fatalities 
from mine accidents than Alabama. 

The statistics showing a yearly de- 
crease in fatal accidents in and around 
the coal mines of the country indicate 
improved mining methods and more 
competent and skilled inspectors, and 
also shows that State mining laws are 
being enforced and carried out by in- 
telligent officers. 


MISSOURI COMPENSATION BILL. 
Tentative Measure Drafted by Commit- 
tee Follows New Jersey Law 
In All Essentials. 











A workmen’s compensation law for | 
Missouri has been tentatively drafted | 
in a bill which the compensation com- | 
mission is now working on. In all 
essentials it follows the New Jersey law. 
it has been decided the act should! 
exempt farm laborers, laborers’ in 
establishments where less than five are 
employed and laborers casually em- 
ployed. Employers are to be given 
their choice between compensating for 
personal injuries under this act or 
under the present damage suit system. 

The committee has been advised that 
Missouri decisions would make any act 
compulsory upon employers unconstitu- 
tional. To get around this objection 
and at the_ same time to force all 
employers to come under the provisions 
of the act, it is proposed to attach a 
section providing that it shall be no 
defense in a damage suit that a fellow 
servant has been responsible for the 
injury or that the employe is partially 
responsible through negligence. It is 
also to be provided that no employe 
may sign a release of liability for in- 
jury. These sections have been drawn 
by the committee. 


DAMAGE adit ane AWARDS. 


Among the many ‘ite for damages 
filed against individuals and corpora- 
tions throughout the country during 
the past week, are the following: 

Robert Ingrain, a laborer, wants 
$10,000 from the Rochester, N. Y., ccn- 
tracting firm of Brayer and Albaugh, 
as compensation for injuries received 
through a dynamite explosion on April 
29th last. 

An award of $15,000 was given A. L. 
Pemberton of Pree City, Ala., on the 
18th inst. in his suit against the Sea- 
board Coal Company to recover for the 
death of A. O. Pember:on. The latter 


was killed in the Coal City mines of 
the defendant corporation early in the 
present year. 








CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 
Liability and Automobile Property Damage 


Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 








Capital & Surplus P 


Southwestern Casualty 
Insurance Company 
SAN ANTONIO, TEXAS 


President, HOMER EADS 
Vice-President M. T. COGLEY 


Agents wanted everywhere in the State of Texas, for Accident, Plateglasrs, 
Burglary and Bonding Lines 


$290,000.00 








Bond Company. 


“WE ISSUE SURETY BONDS” 


If you will let us have your name and address, we will send you our 
prospectus, a pamphlet which we have prepared for the information of 
Agents who contemplate taking on the representation of a Surety 
There’s money in this line for hustling, wide-awake agents 


Che Citle Guaranty and Suret 
SCRANTON, PENNSYLVA 
Gordon Scott, Superintendent of Agencies 


Com 
IA Pang 








Personal, Accident and Health 


INSURANCE? 





JAMES A FLAHERTY, Eso.. PRESIDENT 


Are You Writing 


settlements; each claim paid will produce new business. 


Union National Accident Company 
LAFAYETTE BUILDING, PHILADELPHIA 


We have good propositions for pro- 
ducers; you will be backed up not 
only with the BEST CONTRACTS 
on the market (both Commercial and 
Industrial), but with prompt and just 
Write today to 


W. VAN WINKLE, Gewerat MANAGER 








FATAL ACCIDENTS INCREASE. 





Fifty Persons Slain and 177 Injured 
on New York Streets in One 
Month. 


The monthly report of the National 


Highways Protective Society, issued 
yesterday, shows that during the 


month of November thirty children 
were killed in the streets of New York 
city by automobiles, trolley cars and 
wagons. Automobiles, it is disclosed, 
were responsible for most of the 
deaths. 


The report gives the startling figures 
of 56 people killed and 177 injured. Of 
this number, automobiles killed 21 and 
injured 95; wagons killed 21 and seri- 
ously injured 17, and trolley cars 
killed 14 and injured 65. These figures 
show a big increase in the death rate 
in the streets as compared with the 
same month last year. During Novem- 


ber, 1911, 15 chi!dren met their deaths 
by one of the three causes already 
mentioned. 


In accidents during the last month 
in the State of New York oytside of 
New York city 22 people were killed 
and 153 injured The automobile was 


responsible for 10 deaths and injuries 
to 106; trolleys killed 6 and injured 29, 





and wagons killed 5 and injured 18 
seriously. One man was killed and 6| 
injured in a runaway accident, and 5 | 
persons were injured badly by motor: | 
cycles. Ten 
9 injured at 
in the State. 

Colonel E. S. Cornell, secretary of | 
the National Highways Protective So- | 
ciety, said the rate of fatal accidents | 
was increasing every year. 


railroad grade crossings 
| 





1887 1912 
There Are Many 
Health and Accident Companies 


BUT 


ONLY ONE 


LARGEST 





THE 


CONTINENTAL 
CASUALTY COMPANY 


CHICAGO 
H. G. B. ALEXANDER, President 


“Kvery Time The Clock Ticks, 
Every Working Hour, 

It PaysA Dime, To Somebody, 
Somewhere, Who Is 

SICK or HURT.” 
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SPECIAL TALKS WITH LOCAL AGENTS 





The men who are 
Compensation writing accident and 
Only.Partial health insurance, es- 


Protection. pecially industrial 
writers, are trying to 
see in the enactment of workmen’s 


compensation laws, “the finish” of 
their future prospects along this line. 
Their fears are father to the thought, 
for compensation constitutes but very 
limited protection and was never in- 
tended to do any more. Primarily it 
minimizes the risk of loss of wages 
due wholly to the hazards of his em- 
ployment. It does not cover the un- 
told number of kinds of risk he runs 
at all other times of the day and when 
not working and it makes no provision 
whatever for sickness, the greatest 
risk of all. 

If the average man thinks that a 
compensation law protects him, it 
would be well to point out the follow- 
ing facts as shown in a recent issue 
of the Federal Casualty Monthly: 
“How Far Will Workmen’s Compen- 
sation Reach? To what extent does it 
protect? Those are vital questions. 
For the enlightenment of the public, 
we present the following analysis, 
using the Michigan law—which is very 
liberal—as the basis: 

“What has the workman to prctect? 
His time. 

“Which means -that 
hours to. protect each 
sickness and accident. * 

“How much of that time does work- 
men’s compensation cover against sick- 
ness? 

“Not one minute. 

“How much of that time does work- 
men’s compensation cover against ac- 
cident? 

“Only the hours of employment for 
wages at regular occupation, amount- 
ing to 2,448 hours each year, or about 
one-fourth of the time. 

“Does compensation cover that much 
for accident under all conditions? 


he has 8,760 
year against 


time 


“No! It does not cover at all un- 
less the accident disables for more 
than 14 days. Fifty per cent. of all 


accidents do not disable for more than 
14 days, so that 50 per cent. of all dis- 


ability from accidents while at work 
are not covered 

“From all claims the first 14 days 
will be deducted, under wcrkmen’s 


compensation, so that a workman dis- 


abled for 20 day; would receive only 
half pay for 6 days.” 
eee 

From time to time men- 

Over- tion has been made, 

Insurance says the National Cas- 

Dangerous. ua'ty Record, of the 


evils of over-insurance, 
but from the continual troubles had 
by the Claims Department on _ this 
account, it is evident that proper cau- 
tion in this direction is not being used 
by every representative of the Com- 
pany. 

The placing of a risk on the books 
of the Company on a basis of more 
than three-fourths of the income of the 
insured is a dangerous practice, and 
almost invariably leads to trouble and 
dissatisfaction for all concerned—pol- 
icyholder, agent and Company. War- 
ranty No. 5 of the application states 
that the average cash incom. of the 
insured exceeds the indemnity by at 
least 33 1-3 per cent., so that if thir 
is not true, the policy is based on a 
false statement by the insured, which 
makes the entire policy technically 
null and void. 

Attention is also called to warranty 
No. 14, clause (b), of the application, 
in which the applicant agrees that the 
insurance shall not exceed 75 per cent. 
of his wages. If the indemnity pro- 
vided is in excess of this portion of 
the income of the insured, or as in 
many cases that have come to our 
notice even materially exceeds his in- 
come, there is then an increased moral 
hazard which oftentimes directly re- 
sults in a period of disability stretched 


way beyond reason, or that for which 
claim would have been made if the in- 
demnities had been on a proper basis. 
A little injury or sickness coming 
about vacation time, or when business 
or employment is a little slack, pro- 
vides an opportunity to secure as much 
or nearly as much money while laid 


up as while working. Isn’t that a 
condition that looks like a _ trouble 
breeder? When a claim is presented 


the Company learns the situation, and 
of course is properly suspicious. The 
claim, if paid at all, is necessarily re- 
duced on this account, and even then 
the period of disability is closely ques- 
tioned, and must be fully verified. 
Make your policyholders carry at least 
one-fourth of their own risk, so that 
they stand to lose something with the 
Company in the event of their disabil- 
ity. They will then return to their em- 
ployment just as soon as they are able, 
and will limit their claim to just what 
it should be, so that the Company can 
make the payment to them promptly 
without trouble cr suspicion and every- 
body will be happy. This means more 
business and more money to the agent 
instead of a loss of both through dis- 
satisfaction on account of a reduced 


claim. 
Don’t be ‘backward about securing] 
the information to make sure on this 


point before sending in an application. 
Some men are sensitive about disclos- 
ing the amount of their income. All 
you have to inquire of them is: “Does 
your income exceed these indemnities 


by 33 1-3 per cent?” You don’t care 
how much and they can give you the 
information you need without going | 
further. 

Occasionally it is found that the 
smallest indemnities in the class in 


which the applicant would be placed 
by his occupation exceed three-fourths 
of his income. In this event, his classi- 
fication shoulj be lowered until the in- 
demnities are within the proper limit.' 
This can be done with the understand- 
ing that as his income may be in- 
creased, his policy will be changed as 
may be warranted from time to time, 
upon request, without charg> or in- 
creased premium until his proper class 
is reached. e 

The ambition of the agent to in 
crease the premiums in his division is 
a proper one, but do not overdo it at 


the expense of the integrity of your 
business. 
om s e 
Two top-notchers of the 
How Standard Accident tell in the 
They company’s “Bulletin” how 
Do It. they do it: 
“Our business, like any 
other, has to be studied. We never 
learn it all, as we gain additional 


knowledge continually; hence, the long: | 
er a man follows this business the 
better qualified he should become. It 
does not require a_ flowery, silver- 
tongued orator to sell health and | 
accident insurance as some think. | 
Plain, straightforward explanation, in- | 
terspersed with a little strong argu- 
ment, ability to answer questions quick- | 
ly and correctly, together with work, 
energy, ambition and a strong belief in 
your company, will surely get the busi- 
ness. A good many of us fall down 
probably because we do not plan—we 
are guilty of too much foot work and 
not enough head work. There are ex- 
cellent opportunities in our business 
for good men who are willing to put in 
consistently the time they would of | 
necessity have to put into other lines. | 
Determine to climb to the top, then 
grit your teeth and do it. 

“Learn to think faster and better 
than the person you are trying to in-| 
sure. You must do his thinking and 
yours at the same time, When you 
get him to thinking as you do, the vie- | 
tory is won. Stick to the truth. An in-| 
surance agent does not have to be a 
liar to be a success. You can preach 
the gospel of insurance better by tell- 


ing the strict truth, Don’t ask the ap- | 
plicant*to insure—ask him how old he 
is, or how tall he is, his weight, or 
whom he wants made beneficiary. 
When you get him to answer these 
questions, nine times out of ten he is 
on the way. Dress well and pay your 
debts—with money—not with insur- 
ance. If you appear “hard-run” your 
prospects will plead hard times and 
you will have little success. Have con- 
fidence. Keep thinking, talking, acting. 
Remember, every time you fail you are 
better off for having met your man and 
tried. Never give up. Glory doesn’t | 
consist of never failing, but of getting 
up every time you fall.” 








LAUNCHES NEW FEATURE. 





Fidelity & Deposit Issues General 
Householders Policy With Full 
Coverage for one Premium. 





A “householders policy,” with full 
coverage including general liability, 
burglary, theft, larceny and plate glass, 
is being issued »y the Fidelity & De- 
posit Co. of Baltimore This is some- 
thing new here although similar to the 
householders policies sold in England. 
lt is issued as one policy for a single 
premium and will undoubtedly find a 
ready demand. 





GEORGE J. KUEBLER — 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 
INSURANCE 
a Specialty 
_#- References on Application -:-:- 
Suite 720-29 So. LaSalle St. ,Chicago, Ill, 


TELEPHONES: Randolph 6816 and 6817 











Pfu, 


of few York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 


80 Maiden Lane, New York 








UNDERWRITERS’ REPORT 


Are you Interested in Western and Pacific Coast Insurance Matters ? 
To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
nsurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
350 Sansome Street 


SAN FRANCISCO, CAL. 








Net Surplus and 
Income 1910 ‘ 


Best Policies. 


WILL AID GOOD MEN IN 
ESTABLISHING AGENCIES 
Larges 
A. E. FORREST, Vice-Pres. and Secy., 
CHICAGO 


Capital - - $509,061.57 


1,151,826.28 


t Commissions or Profit Sharing Contract 
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4 Your policyholders do not have to wait for settlements. z 
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Home Office, 


DANIEL D. WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co, 
47 CEDAR STREET 


PLATE GLASS nae 
me emraccet POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


President 
ALONZO G. BROOKS, Ass’t Sec. 








HEAD OFFICE 
CHICAGO 
F. W. LAWSON 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


OF LONDON, 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


F. J. WALTERS 


Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 


ENGLAND 
















THE EASTERN UNDERWRITER 





December 5, 1912. 














COMMERCIAL UNION 
ASSURANCE CO. 


LONDON. 


THE LEADING FIRE COMPANY 
OF THE WORLD 


LIMITED, OF 





THE LARGEST GENERAL INSURANCE 
COMPANY IN THE WORLD. 


England. | 








fof Liverpool 


55 JOHN STREET, NEW YORK. 











THE FRANKFORT GENERAL 
INSURANCE CO. 


of Frankfort-On-The-Main, Germany 


— —ESTABLISHED 1865 
United States Department, 123-133 William St., New York, N. Y. 


TRUSTEES: ros ARD DELAFIELD, Pres. of National Park Bank 
Eenst THALMANN, of Ladenburg, yy & Co. 
TUYVESANT FisH, 52 Well Street, Hew 5° 





C. H. FRANKLIN, v S. Mer. and Attorney vO. ta SMITH, Sec. U.S. Branch 
INSURANCES TRANSACTED 
LIABILITY— Burglary 
Employers General Vessel Owners Workmen’s Collective 
Public Landlords Contingent ladividual Accident & Health 
Teams Elevator Druggists & Physicians Industrial Ac.i/ent & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 








The NATIONAL of Detroit 


PIONEER IN 


ACCIDENT AND HEALTH INSURANCE 


DISTRICT MANAGERS WANTED 


Salaried Positions and big future in cities in New York, 
Pennsylvania and New Jersey for producers and men 
capable of managing an industrial debit. 


NATIONAL 
CASUALTY 





Address: National Casualty Company 


Majestic Building - - - - - Detroit, Mich 








WHAT YOU DESIRE IS COMING TO YOU 


No ‘‘ifs’’ ‘‘ands” or ‘‘buts’’ the 


GREAT EASTERN ULTRAS 
NEW ORDINARY ACCIDENT AND HEALTH 
INSURANCE CONTRACTS ARE WHAT YOU 
DESIRE AND WHAT YOU CAN SELL 

GET NEXT! 


GREAT EASTERN CASUALTY COMPANY 


55 JOHN ST., NEW YORK 














ce FIREMEN'S INSURANCE C0. 


Statement January 1, 1912 


Oe OTE re Le eee $1,000,000 
Reinsurance Reserve................ 2,305,914 
All other Liabilities................. 261,030 
Se ID ons keane o +.scaviarbamis 2,808,680 
I go, ee $6,375,624 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
A. H. HASSINGER, Secretary 
JOHN KAY, Treasurer 





Home 
Office Building 




















SCRANTON 
LIFE 

Has work for every good life agent in this 

territory. The more the merrier. 


New Policies---Renewal Contracts 


BOTH LIBERAL~ ————— 


R. VAN WAGENEN, Agency Director 
Allentown National Bank Bldg. - - Allentown, Pa. 






















UNITED STATES ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, 





OVER EIGHTY PER CENT 


of the Premium Income received in 1910, renewed in 
1911. Business that stays and pays is best for the 
agent and the Company. A clear,fair policy contract 
accomplishes this. 


WRITE HOME OFFICE FOR AGENCY 








WILLIAM T. SMITH, SECRETARY 








S3ivis GZLinn 
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BANKERS LIFE COMPANY 


DES MOINES, IOWA 
ERNEST E. CLARK, President ORGANIZED 1879 
Exceptional record during thirty-one years for 
Low Rate of Mortality Economy of Management Prompt Payment of Claims 
Gross Assets over - . - - $18,200,000 


SIGMUND W. MEYERFELD, General Agent 
Phone, Cortland 1399 149 set ore Singer Bidg., New York 


Sededvcedsaatvse tase 
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— 
ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, ILLINOIS, U. BS. A-s 





VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


— FOoOR— 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY ” 


‘*Rebater and Assured Liable to Fine and Imprisonment ’’ 
$2.00 per 100; $1.25 per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $5.00 per 1,000; $3.00 per 5010 
(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“K STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $1.50 per 100; $1.00 for 50 


“COUNTER PROPOSITIONS” 


Insurance for Property and Life 
Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 





The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 






























